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color-balanced

Surprise!...is what anyone would express on first
seeing a kitchen like this...

lt s so supremely good looking!

Yet it really is a kitchen, with not one jot of its
functional efficiency lost. Rather, it’s an even
better kitchen.

That is the magic of Suntile, and its “surprises” for
you will never end.

From the beginning, you'll be surprised at the
almost limitless number of Suntile color combina-
tions available . . . at the decorating ease you'll
have with Suntile’s Color-Balance...at the way

SUNTILE OFFERS YOU BOTH

Such is the magic of

you can blend your own ideas, your own person-
ality, into a color-perfect room.

As the months and years roll on, more “surprises”
will come when you note the infinitesimal amounts
you pay for maintenance! Suntile is real clay tile.
It resists warping, chipping and cracking. . .is so
easy to clean. .. stays beautiful without any paint-
ing or redecorating of any kind.

For your interiors — kitchen, bathroom, utility
room, any hard-working room—see your Author-
ized Suntile Dealer. He has been carefully selected
to give you the guaranteed expert installation this
fine tile deserves. You can get his name from your
phone book or by writing us.

“Personally Yours” a new Suntile idea book.

Send today for your free copy of this beautiful booklet.
Shows you how to express your own decorating ideas,
tastefully and originally, in radiant, new Suntile colors.
Write to Dept. HH-2, The Cambridge Tile Mfg. Co.,
P. O. Box 71, Cincinnati 15, Ohio.

BETTER TILE
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Here's
e R NOW

greatest product

improvements in .
asphalt tile ' j
history: |

with
polystyrene
plastic

Fortified MATICO
assures easy, fast
installation . ..

long-lasting floors. ..
clear, bright colors.

New, fortified MATICO is a flooring that is far superior to ordinary asphalt tile, yet
costs no more.

The addition of polystyrene plastic resin makes possible square tiles with sharp corners
and edges, and a smooth surface. Installation is easy, fast, less costly.

Breakage is reduced, too, and floors are long-lasting because the high molecular weight
of polystyrene gives extra toughness, strength and flexibility.

Bright, enduring colors are also provided by MATICO’s new plastic content. A great
variety of colors including beautiful pastel “Petal Tones” are available in the MATICO line.

When next you select asphalt tile for a project, be sure it's MATICO, and you'll be
sure it's the best.

GET TO KNOW MATICO

For free samples, literature, and color chart, write us on your
business stationery. Dept. 142

& MASTIC TILE CORPORATION OF AMERICA
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Keystone
System of
Stucco
Application

Economical, easy to
handle, Keymesh provides
strength, attractive appearance
and durability for exterior or
interior reinforcement of plaster
or concrete—for commercial

or residential buildings of

all types. Write for
complete information.

THE MAGAZINE OF BUILDING



MORE SPACE oON THE INSIDE!
MORE sPACE oN THE OUTSIDE!

25%-40% more closet space inside because there are no thick plaster-lath walls or wood-
1 stud construction. Shelves and clothes rods are adjustable to give users every cubic
inch of space.

2 More living space outside the unit because modern Mengel flush doors slide instead of
swinging out into rooms.

3 Construction costs average 20% less than ordinary closets, according to actual job figures.

Built-in beauty is appreciated !
These smart, functional Mengel wall storage units are now available in handsome unfinished
natural Birch or Gum, for individual finishing.

Assembly is fast: Only 30 minutes for two experienced men. Units are complete —
shelves, clothes rods, sliding doors. Drawers also available. Nothing else to buy.

For more information, see the Mengel catalog in

Variety of sizes and styles in stock. OR

3 . 16¢ =
Sweet’s, Architects 5 Builders 3
men men

send this convenient coupon.

Cabinet Division (Department HH-252)
The Mengel Company
1122 Dumesnil Street, Louisville 1, Kentucky

THE MENGEL COMPANY

Gentlemen:

Please send me, without obligation, complete specifications
and other information about Mengel Wall Storage Closets.
Name.

[0 Architect [J Builder [0 Home Owner [J Student

America’s largest manufacturers of hardwood products.
Growers and processors of timber. Manufacturers of fine
furniture, kitchen cabinets and wall closets, veneers, ply-
wood, flush doors, corrugated containers.

Firm__

Street__

e e . e, e e e, e e e )

City = Zone. State.

o SR
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| '/THERMOPANE

GLAZING
COMPOUND

2% 6"\\

7

—WOOoD $TOP

Shiermopane N EVERY WINDOW

of moderately-priced houses

OW? By the use of standard sizes and sim-
plified installation.
These houses feature smart and varied window

- treatment. Yet all the windows in the entire de-

velopment use only two standard sizes of Thermo-
pane* insulating glass. Material costs, time and on-
the-site labor were all reduced by intelligent win-
dow planning.

Such economies put all-T hermopane houses with-
in the cost limits of development homes and add
tremendous plus value. Thermopane gives houses
more appeal; moves houses faster at better prices.

The secret lies in using standard sash that will
take standard sizes of Thermopane and in simplified
installation. Windows in the houses illustrated
above are panel windows—assembled from pre-cut
and fitted 2 x 6’s. Panel windows can be 1, 2, 3 or
4 lights wide and 1, 2 or 3 lights high. Units may

gZ&rmoﬁmw

Other L-:O-F Products:
Plate Glass « Window Glass » Safety Glass
Tuf-flex* Tempered Plate Glass * Vitrolite® Glass Paneling

consist of single or multiple lights for use through-
out the house.

In some parts of the country you can buy panel
windows from pre-fabricators, bundled for ship-
ment to the site. Or they can be cut and rabbeted
by a millwork supplier, or the contractor. Glass
sizes are 4514"” x 2514" for fixed lights and 4214"”
x 2214" for ventilators—in low-cost Thermopane of
DSA window glass.

Your Libbey-Owens-Ford Glass Distributor can
tell you more about it—and give you information
on other types of sash for
standard 7 hermopane sizes.
And if you want detail
sheets showing how to in-
stall panel windows with
T hermopane, mail the han-
dy coupon below.

Two Panes of Glass

Blanket of dry air
insulates window

Bondermetic (metal-

N\ to-gloss) Seal* keeps
air dry and clean

Libbey-Owens-Ford Glass Company
922 Nicholas Building, Toledo 3, Ohio

Please send me complete information on installation methods
for low-cost window walls of Thermopane.

THE MAGAZINE OF BUILDING



Better radiant heating systems,
measurable savings with Bundyweld Tubing

You want better radiant heating systems. You want them at every sav-
ing in fabrication cost and installation time you can possibly get. Then
choose Bundyweld Tubing and realize both goals. See for yourself:

It is the conviction of Bundy Tubing Company that radiant heating grids rightly
belong in ceilings. Among other advantages, ceiling installations provide proper floor
warmth without danger of discomfort, respond far more quickly to thermostat demand,
give a far higher percentage of radiant heat.

Performance: Bundyweld is leakproof.
It has great bursting strength. It con-
ducts heat quickly. Bundyweld is scale-
free and clean, with uniform LD, and
O.D. for trouble-free, even water flow.

Fabrication and Installation: Standard
20’ lengths of Bundyweld (one end
expanded when specified) are trucked
and handled easily, yet minimize num-
ber of joints in completed systems.
Ductile Bundyweld bends easily to
short radii without danger of struc-
tural collapse. Two or more formed,
lightweight grids can be quickly joined,
easily positioned. No crushing, dent-
ing, sagging; no scrapped tubing.

Construction: Bundyweld is the only
tubing double-walled from a single
strip, with inside and outside beveled
edges. It’s copper-brazed through 360°
of wall contact, copper-coated inside
and out. It can also be furnished with
a lead-tin coating. For free brochure,
write Radiant Heating Division, Bundy
Tubing Company, Detroit 14, Michigan.

Bundyweld Tubing

DOUBLE-WALLED FROM A SINGLE STRIP

WHY BUNDYWELD IS BETTER TUBING

Bundyweld starts as ously rolled twice through a furnace.

steel tubing, dou-
o a single strip of around laterally into Copper coating fuses ble-walled, and

with steel. Result brazed through 360°

copper-coated steel. a tube of uniform
i L d ...Bundyweld of wall contact.

Then it's . . . t hi and

SIZES UP
%" 0.D.

g

NOTE the exclusive
patented Bundyweld
beveled edges, which
afford a smoother joint,
absence of bead and
less chance for any
leakage.

HOUSE & HOME « FEBRUARY 1952




She Makes Her Own Weather!
E A I,

FRESH AIR
— +//  WHILE IT'S RAINING
' : No more running to close

windows...rain can’t enter
l/ through slanting sash!

WARMER IN WINTER

Seals itself shut like your
refrigerator.. . keeps heat in
-- cold out!

COOLER IN SUMMER

Opens widest...scoops air in-
ward and upward...luxurious
ventilation, but no drafts!

LUDMAN

W

IT's THE W/NDOW
WOMEN WANT MOST

THE PERFECT WINDOW for any DESIGN in any CLIMATE

® Architects and builders know why women want Auto-Lok most. It's
the first window that combines the best features of all window types...the
first window that gives women everything they've always wanted in a
window, with none of the disadvantages they've put up with in the past.
Check these outstanding features and you'll quickly see why!

PRACTICAL BEAUTY...Narrow horizontal
lines and graceful, pleasing tilt of sash in
every position add distinction to any home

..lend themselves to a wider variety of
architectural arrangements.

EASIEST TO CLEAN...Nothing to lift...no
sash to remove...no gadgets to disengage!
Simply open wide and clean all glass

from the inside...top sash, too.

INTERCHANGEABLE SCREENS and STORM
SASH...can be handled all from the inside,
quickly and easily. Just flip the clips...
no tools required. Reduce a day’s work
to an hour!

SAVES ON FUEL BILLS...Miracle seal elimi-
nates cold spots around the windows...

LEADS

THE

keeps warmth inside, bad weather out-
side! Protects, too, from dust and"smog”
infiltration.

FRESH AIR NITE-VENT...Bottom sash opens
slightly for night ventilation, while upper
sash remain securely locked...fresh air
circulation during bad weather, too!

FINGERTIP CONTROL...for a lifetime. Per-

fectly balanced, friction-free Auto-lLok
mechanism operates window at the touch

of a hand. No adjustments ever necessary
..never sticks, never rattles!

CONCEALED HARDWARE...No unsafe,
unsightly mechanism exposed to collect
dust. Compact roto-type operator handle
does not interfere with drapes, blinds, etc.

WORLD

THE MAGAZINE OF BUILDING



WINDOWS
ALUMINUM or WOOD

The Auto-Lok Wood Window, illustrated here, has
all the performance-proven features of the famous
Auto-Lok Aluminum Window. The precision balanced,
friction-free Auto-lLok operating mechanism is the
heart of both windows. Whether you choose wood
or aluminum, Ludman engineering leadership com-
bines the best in design, the best in material and the
best in workmanship to give you a window that will
provide trouble-free, “no-wear” service for the life
of any building with a minimum of maintenance.

TIGHTEST CLOSING WINDOWS EVER MADE

...many times tighter than any other window. Patented self-
locking device plus “Floating Seal” weatherstripping auto-
matically seals the window tight and isolates outside weather
to a degree heretofore believed impossible. Extra Safety-
Lok doubles protection against weather and intruders.

Tt B ez Tow it it bk

When the competitive chips are down...windows often make the difference!
You add sales appeal to any home and protect its future resale value

when you install Auto-Lok. Why choose a window with any disadvantages?
Why not choose the first and only window specifically engineered and built
to combine the best features of all window types? Choose Auto-Lok...

[ MAIL THIS COUPON TODAY
l LUDMAN CORPORATION, P.O. Box 4541, Miami, Florida

l Gentlemen:

Please send me complete information on Auto-Lok
| Windows and the NEW revised 8-page FREE booklet,

Other LUDMAN Products

- Windo -Tite
Glass Jalousies

Ludman Jalousie Doors Bp I “"What Is Imporfant In A Window ?*
® o ¢ & o o o o o I Nome
FOR DETAILS on oll Ludman | Street
products, see SWEET'S catalog. I Ciiy St

WINDOW ENGINEERING

*
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THE CRANE

BEVERLY

@ Styled by Henry Dreyfuss
— smart, clean lines and made
of gleaming vitreous china.

@ Spacious basin in moder-
ate overall size (20 x 18").
Ideal for small homes or for
supplementary bath in larger
homes.

@® Chromium-plated Crane
Dial-ease controls conven-
iently located on beveled
panel.

@ Available with or without
legs or towel bars.

@ Groupsperfectly with other
Crane fixtures. The new Bev-
erly is shown below with
Crane’s Oxford closet and Nex-
day tub.

PISTINCTIVE STYLING

—AT A BUDGET PRICE

You’ll want to remember this compact, distinctively styled
lavatory. You’ll want to consider it the next time you meet
a problem where space is limited and cost must be kept
low—but where quality and style are deciding factors. ...

The new Crane “Beverly” is ideal for housing projects or
for supplementary bathrooms in larger homes.. . Available

now. Consult your Crane Branch or Crane Wholesaler.

GENERAL OFFICES: 836 SOUTH MICHIGAN AVE., CHICAGO §
C RAN E CO VALVES » FITTINGS *» PIPE
® PLUMBING AND HEATING

THE MAGAZINE _OF BUILDING



addteeed.

BRIXMENT exceeds the strength requirements for masonry
cement (both Type I and II) of the American Society for
Testing Materials’ Specification €91-49 and the Federal
Specification SS-C-181b. Type II is usually specified when
high strength is required.

When Brixment mortar is tested in compression between two
brick, at 28 days or later periods, the brick usually crack
before the mortar fails.

The strength of piers laid with Brixment mortar approaches
the strength of piers laid with straight portland cement mortar.

LOUISVILLE CEMENT COMPANY, Incorporated,

HOUSE & HOME + FEBRUARY 1952

LOUISVILLE,
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another HOMASOTE FIRST — designed to reduce the cost of building

ouﬂ

/VE

HOMASOTE
UNDERLAM

Specifically designed for
use under
WALL-TO-WALL CARPETING
and g” LINOLEUM

e Greater resilience and longer life for
the floor covering—a substantial saving in
cost—these are the gains you get with this
revolutionary new product.

Homasote Underlayment — integrally
waterproofed throughout—is nailed direct-
ly to the rough flooring. The pieces—nor-
mally 4’ x 6’—are simply butted together;
they require no joining.

When used with ¥8” linoleum, the lino-
leum is cemented directly to the Under-
layment; no felt is required. This saves
the cost of both the felt and one cement-
ing operation. When used with wall-to-
wall carpeting, no pad is needed under the
carpeting, saving both material and labor.

ENT

Photo by G. Barrows—Executive Office for INTERIORs designed by Knoll Associates, Inc.

Along with a major improvement in
floor-covering method, you save Y3 to 12
the cost of the materials usually used for

%" underlayment. (The %” Underlay- —— WALL TO WALL CARPETING
ment brings the floor covering up to the - ——HOMASOTE UNDERLAYMENT
normal height for 25/32” hardwood e Nl [ T EO0BING
flooring.) ol o o

For combination awning and storm
shutters—Florida tested—here are the ideal
thickness and strength in a low cost mat-
erial that is completely weatherproof. In
Big Sheets—up to 8’ x 14’—you have the
perfect answer for protecting store win-
dows and fronts.

Let us send you samples and full details.
Please give us the name of your lumber
dealer!

Nova Sales Co.—a wholly owned Homasote subsidiary—distributes the Nova Roller Door,
Nova-l. P. C Waterproofing Products, Nova Sidewalls and the Nova Loc-Nail. Write for literature.

Homasote Company, Trenton 3, N.J. Dept. 76

Send samples and full details on Homasote Underlayment.

NAME

ADDRESS

CITY & ZONE STATE

My lumber dealer iS.......c.coceviiruerunrnnnrenniieninenie e

el
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Better Ductwork

A fast-moving trend to aluminum for heat-
ing, ventilating, and air conditioning ducts
will soon make it the accepted material
standard. Aluminum makes neater installa-
tions—an important factor in such places as
game rooms. Rust problems are eliminated
in laundry areas or wherever moisture is a
consideration. Finished costs for aluminum
ductwork are comparable to those with less
permanent materials because lightweight
aluminum is easier to handle, fabricate and
install. For completely satisfied clients spec-
ify aluminum ductwork.

Window Sills and Stools

Durable aluminum alloy extrusions are the
modern answer to the home-builders de-
mand for the finest in window trim. These
sills and stools, designed to take hard wear,
eliminate maintenance, rust and rotting
problems. This window trim stays bright
and new-looking after years of service. Easy
to install with regular tools, these Reynolds
Aluminum window sills and stools fit right
in with modern aluminum windows.

Storm-Screen Doors

Combination storm-and-screen doors of nat-
urally attractive aluminum are approved by
FHA for private dwellings. There are many
good brands made of Reynolds Aluminum
on the market today. Remember, in new
buildings, or in remodeling, specify alumi-
num. The slight extra cost pays for itself
in longer life and reduced maintenance
expense. (Advertisement)

- HOUSE & HOME + FEBRUARY 1952

You can get these advantages plus specialized help

from the Reynolds Architectural Service

Memo to Contractors and their
Architects: When planning your
nextjob,regardlessof typeor style,
stop and ask yourself this question
—what other building material
offers the complete list of advan-
tages that you find in aluminum?
Check these advantages of this
light, modern metal. Unlimited
design flexibility . . . light weight
with great strength (more metal per
pound with comparable strength
factors) . . . natural attractiveness
...rust and corrosion resistance...
easy to work with regular tools...
wide range of finishes. All these
points mean aluminum is the ideal
material for your specifications.

NEW FREE CATALOG!

Send for your free copy of the new 1952 catalog on Reynolds
Architectural Aluminum—AIA File No. 15. Helpful, 3-color
presentation of the materials Reynolds offers in the architectural
aluminum field. Tells the complete story of Reynolds Aluminum
and the advantages for architectural purposes. Covers design
and fabrication, lists various types of finishes, shows
applications and installation details. lllustrates decorative
sheet—embossed and perforated. Gives sample short form
specification, alloys most commonly used, etc., plus

a complete list of helpful technical literature. Send your
request on business letterhead to Reynolds Metals Co.,

2528 S. Third St., Louisville 1, Ky.

Even though the supply of alumi-
num for building purposes is lim-
ited at the present time, enlarging
production facilities assure an in-
creased supply in the future. Also,
remember that the valuable as-
sistance of the Reynolds Archi-
tectural Service is available to
your architect at any time for the
asking.

This service is always ready to
help provide an efficient and eco-
nomical solution to your design
problems. For more complete in-
formation, call the Reynolds sales
office or distributor listed under
“Aluminum” in your classified
telephone directory.
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TURNS SENSE INTO DOLLARS

Fu!ly wired and equipped for
quick installation—no lost
time

P oo ~a

Compact and beautiful

Occupies the smallest space

Two sensitive aquastats —
plenty of hot water

Low cost heat and hot water
Fuel bills down— savings up

The rhythmic, translucent pattern of Structural Corru-
gated Glass constitutes a new and dramatic decorat-
ing medium that offers the architect a wider scope
for his talents. Note how a feeling of leisurely living
and gracious hospitality has been achieved in the
foyer of this distinctive home. Yet, the same partition
viewed from outside, creates an exterior of unusually
high interest.

“"Today—people want lots of
quick low-cost heat and hot
water. Well, VENKO enables me
to fill that bill.

Customers don‘t want to be bothered with
expensive repairs. But KOVEN engineers took
care of that with tested, selected controls and two
sensitive aquastats that really avoid heat and
hot water troubles.
And most important — VENKO
comes fully wired and assembled
from the KOVEN factory for
quick installation. And when
there is no waiting time—it
saves me money. Speedy
installation makes sense
to customers, too. And
when | say speedy
—I mean speedy.”

Structural Corrugated Glass by Mississippi is translu-
cent without being transparent. It floods interiors with
softened light that flatters furnishings, yet completely
safeguards privacy.

Make light an integral part of your decorating
schemes. Specify Mississippi Glass. Available in a wide
variety of beautiful and unusual patterns wherever
quality glass is sold.

Write today for new free booklets,
“Modernize Your Home With Dec-
orative Glass” and “Figured Glass
et e, by Mississippi.”’ Photographs of
- e actual installations. Many ideas on
2 o ways to use this exciting new medium.

WATERFILM BOILERS, INC.

433 o 5

a division of L O. KOVEN & BRO., INC.

154 Ogden Ave., Jersey City 7, N. J. M i s s | SSIP P
Plants: Jersey City, N. J. * Dover, N. J. c o M P A " Y

88 ANGELICA ST. SAINT LOUIS 7, MO.

NEW YORK « CHICAGO » FULLERTON, CALIF.

WORLD'S LARGEST MANUFACTURER OF ROLLED, FIGURED AND WIRED GLASS
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a deswabie |mprovemem Stcmiess strongly
resists rust and corrosion, mukmg it ideal for
ocean front or industrial areas. Stainless has -

an extremeiy iow coefFic cient of expansion —

~ defense purposes. At present our dismbuh
/is dictated by essential needs. In th
we will fill your need for stainless steel.

SHARON STEEL CORPORATION
SShanonw, Fennsyloasie

DISTRICT SALES OFFICES: Chicago, Ill, Cincinnati, O., Ddyton, O., Detroit, Mich., Indianapolis, Ind., Milwaukee, Wis.,
New York, N. Y., Philadelphia, Penna., Rochester N. Y., Los Angeles, Calif., San Francisco, Calif., Montreal, Que., Toronto, Ont.
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o R I GI N A lITY 0 F Ta1s cONCEALED LavaTory Uit is a good ex-

ample of Hall-Mack quality expressed through

originality of idea.

Like the good servant it is, this practical
Hall-Mack accessory provides soap, tumbler or
toothbrush at fingertip command—yet remains
tastefully in the background when not in serv-
ice. Only the shining chromium plated panel is
visible when the unit is closed.

Here’s a new and better answer to a standard
bathroom accessory need. It demonstrates how
Hall-Mack quality begins with a better basic
idea and is carried out in every detail of con-
struction and finish. It’s another reason why
Hall-Mack is recognized as the only answer in
Quality Bathroom Accessories!

You BUILD A BATHROOM for a lifetime of use. Make sure you build with
Hall-Mack’s lasting quality and style. Within four popular lines—
Crystalcrome, Coronado, Tempo and China-Vogue—you can select
Hall-Mack accessories for every bathroom style and budget!

(HALL-MAC, B

HALL- MACK COMPANY ACCESSORIES
1344 W. Washington Blvd., Los Angeles 7, California
7455 Exchange Ave., Chicago 49, Illinois
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“More functional layout...”

... with Wascolite Skydomes. . .

An abundance of daylight is trans-
mitted by Wascolite Skydomes to A
—Central hallway (and dining room
seen through curtain) B—the living
room.

Prefabricated Wascolite Skys
domes are installed in min-
utes . . . are weather-proof,

shatter-resistant and main-

tenance-free . . . come in
three basic shapes and with
clear colorless or white trans-

lucent acrylic domes.

= Says architect E. D. Schaible, Jr., of Lafayette, Indiana, who
has used Skydomes in his new home pictured here. “I had a free hand
in designing the living room and dining room because Wascolite
Skydomes eliminated the problem of daylighting the inside area. As a
result, I believe I've got a more functional layout.”

Architects and builders throughout the country are discovering that

Wascolite Skydomes fill a great need for daylighting the inner core . . . - ®
the heart of the home. More compact, space-saving layouts . . . therefore wasco’ e s"ydomes

PATENT PENDING

more salable and cheaper to construct . . . usually result. Don’t handicap “Daylight The Heart Of The Home”
yourself any longer by trying to get along with perimeter daylighting
alone; write today for full information on Skydomes.

WASCO FLASHING COmMPANY 88 FAWCETT §T. CAMBRIDGE 38, MASS.
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This charming corner fireplace in the mellow atmosphere of an Early American room is built around the famous Heatilator unit.
Whether traditional or contemporary, the Heatilator Fireplace allows complete freedom of architectural expression.

No smoking! No grief! No limit to mantel design when you
build your fireplaces around the proved Heatilator unit

You’ll never get complaints about your fireplaces when you
build them around the famous Heatilator™® Fireplace unit. It
is a scientifically designed steel form that standardizes and
simplifies construction of an open fireplace. In one compact
unit it provides all vital parts of the fireplace from floor to

chimney flue—including the firebox, damper, downdraft shelf

and smoke dome. Only the decorative masonry 1s needed to

complete the nstallation,

Assures correct operation . . . The Heatilator unit gives you
a fireplace that will draw properly and will not smoke, because
it 1s factory-engineered in accordance with established and
proved principles of fireplace design. It saves architectural time
ordinarily needed for detailing the masonry, and for close
supervision during construction.

No limit to mantel design . .. Since the unit is practically
hidden in the masonry, it puts no restriction on mantel design
or use of materials. And it provides a big exciting selling point
that adds less to the cost of the house than any other mmpor-

tant feature.
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Hidden in the masonry, the Heatilator unit puts no limit on mantel design or choice of materials. Only the grilles,
blending into the decorative theme, give evidence of the improved construction.

Circulates heat . .. The Heatilator unit brings new heating
efficiency to the open fireplace. Air is drawn from floor level
mnto the double-walled firebox where it is heated, then cir- “ E AT. LAT° R ’
culated to every corner of the room. Ideal for southern homes,

summer camps and basement rooms.
Tested and proved . .. Heatilator Fireplaces have been tested ‘ F I R E p L Ac E
and proven in thousands of homes for 25 years. More are now '

in use than all other fireplace units put together. Avoid '

grief and get better fireplaces. Specify a genuine Heatilator unit The hearf Of eve ry modern ‘home

—the name your clients know and respect! Heatilator, Inc.,

S Brighton AVC., Syl‘acuse 5, N . Y. sHeatiintor is the reg. T. M. of Heatilator, Inc.
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TILE IS TILE IS TILE IS
STAINPROOF WATERPROOF FIREPROOF

TILE LASTS A LIFETIME

DEFIES ALL SIX!

o When you spec1fy Genuine Clay Tile in any instal-

: latlon you immediately gain two things: (a) a permanent answer

to your wall and floor surfacing problems, and (b) substantial long-range economies in

maintenance. Consider, too, clay tile’s known ability to resist heat, moisture, scratching,

fading and staining. Genuine Clay Tile cleans as easily as a china dish and commands

respect wherever it is used. Have you considered the use of clay tile lately in the kitchen,

utility room, foyer, powder room or recreation room? It is worth a fresh appraisal every

time you build or design any type of building. And remember, whether it is for modern

or traditional styling, clay tile is one of the most flexible materials you can use in
achieving distinctive patterns and color schemes.

Tile Council of America, Room 3401, 10 East 40th St., New York 16, N.Y. or Room 433, 727 W. Seventh St., Los Angeles, Calif.

TILE CLEANS TILE DEFIES
LIKE CHINA SCRATCHING

S

PARTICIPATING COMPANIES:

American Encaustic Tiling Co.
Architectural Tiling Company, Inc.
Atlantic Tile Manufacturing Co.
B. Mifflin Hood Co.
Cambridge Tile Manufacturing Co.
Carlyle Tile Company

General Tile Corporation
Gladding, McBean & Co.

Mosaic Tile Company

Murray Tile Company, Inc.
National Tile & Manufacturing Co.
Olean Tile Company

Pacific Clay Products

Pacific Tile and Porcelain Co.
Pomona Tile Manufacturing Co.
Robertson Manufacturing Co.
Summitville Tiles, Inc.

United States Quarry Tile Co.
Winburn Tile Manufacturing Co.

THE MODERN STYLE IS CLAY TILE
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installed in new building project !

Section of the Oakridge development at Natick, Mass.,
built by Sumner D. Hersey, Inc., Realtors

Delco-Heat oil-fired
steel boiler is perfectly
suited for radiant heat-
ing systems—or conven-
tional steam or hot water
systems—in popular size
homes. A tankless hot
water coil is included as
standard equipment.The
location of the burner,
gauges and controls on
the front of the unit
makes it ideal for instal-
lation in restricted areas
or utility rooms. Avail-
able in round or cabinet-
type jacket. Net rating,
300’ of steam or 480 of
hot water radiation.

Delco-Heat Reverse
Flow Conditionair —a
vertical type, oil-fired
forced warm air furnace,
specially designed for
“perimeter” and “radial”
heating systems. This is
the ideal unit for low-
cost warm air installa-
tions in homes without
basements, where space
is limited. Capacity:
75,000 Btu per hour
output. Other models to
200,000 Btu per hour
output.

For a good deal

DEAL WITH DELCO

“When planning the Oakridge development here in Natick,
Massachusetts, we wanted the best heating system obtainable,”
writes Sumner D. Hersey, President of Sumner D. Hersey,
Inc., Realtors. “After carefully considering several makes, we
decided on General Motors Delco-Heat, and had 119 Delco-
Heat Model SS Steam Boilers installed. The buyers of our
homes are all more than satisfied with their Delco-Heat heat-
ing systems—and with the excellent service that has been
given by Coan Brothers, Natick, Delco-Heat Distributor, who
made the Oakridge installation.” Francis Coan, at left, and
Joseph Coan, at right, are pictured above with Mr. Hersey.

%

Mr. Hersey’s 25 years of building experience has proved
to him that Delco-Heat adds prestige and sales appeal to the
new homes he builds. In Delco-Heat he gets top quality
heating equipment at costs well within his budget for each
house. And he knows, whether building 2, 20 or 200 homes,
that General Motors manufacturing skill and engineering
experience insure his buyers ye: rs of trouble-free operation.
Get all the facts about Delco-Heat units now. Learn about
their complete flexibility, which helps solve many building
problems. And remember—there is a gas or oil-fired Delco-
Heat unit for any size house—any type heating system.

“Tum s eidean o CLIP AND MAIL TODAY! -————~ I

DELCO APPLIANCE DIVISION, Dept. MB
General Motors Corp., Rochester 1, N. Y.

Please send me complete details and specifications on all
Delco-Heat units.

Address.

City. Zopel—Stare " .~

|
|
[ — p— S )

[
[
|
|
|
| Name.
|
|
|
L
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Take. it from. iy SUCCESSFUL builion!

Who Again Chooses Refrigerators
by the Oldest Maker

i I{ell/z.nala/z

. Architect, Victor E. DeMers

Milton E. Zerman
President,

Eagle Construction
j Co., Inc.,

. | Newark, New Jersey

et Qdiy,
A thousand Navy families will enjoy
the beautiful surroundings at M. E. Zerman's
new Center Gardens Project, Patuxent, =
e ~ Maryland. A thousand new 7.6 cu. ft. Kel-
il ;4 vinator refrigerators will be featured in .
the kitchens of these outstanding apart-

1151 New Kelvinators Will Go Into 1151 Kitchens ™™
of Milton E. Zerman’s Trio of New Projects!

Aggressive,alertMiltonE.Zermanknows

so well that we can practically forget

building—and buying. He looks into his
kitchens with eyes to the future. He says:
“We're going to install Kelvinators again
for the same solid reasons as always.
They’re beautiful. They make a hit with
tenants every time. And they do the job

about costs or complaints.” Why not
get these benefits for your new projects?
For detailed information, write to De-
partment AF-2, Kelvinator, Division of
Nash-Kelvinator Corporation, Detroit
32, Michigan.

i1 ™

»

1

Architects, Erwin Gerber+S. Lawrence Klein
s — " .

.
-

(R R RS RN

11-story, fireproof
construction distin-
guishes Milton E. Zerman's
new Washington Arms,
East Orange, New Jersey.
A new Kelvinator refrig-
erator will star.in each of
102 apartments.

Architect, Erwin Gerber

Feolvzreaaton

Division of Nash-Kelvinator Corporation, Detroit 32, Michigan

Solid masonry and smart cor:2niences throughout—it's Milton E.
Zerman's new Fulton Towers, Li.ion City, New Jersey. 49 garden
apartments . .. 49 new Kelvinator refrigerators.

REFRIGERATORS, RANGES, FREEZERS, WATER
HEATERS, AIR DRIERS...Electric, of course!
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52 Housing Goal Cut to 800,000;
New Curbs on Materials Studied

“If the government would stop making threats to keep us wondering what is going to hap-
pen next,” said a Boston homebuilder last month, “we could solve our problems quickly.
But just when we make up our minds what to do, and know something about the regula-
tions already passed, the government either comes out with a new regulation or issues new
threats that we never know will or will not materialize. This sort of uncertainty tends to
set back production, whether there are materials or not.”

If talk and threats would depress the volume of housing, government leaders had a good

OF (O

try at it during January. It was clear the administration would like to curtail housing the
easy way by credit controls. President Truman asked Congress to revoke last year’s re-
laxation of Regulation X. In an election year, he had almost no chance of success. At most,
his request would offset a drive to weaken credit curbs further or even wipe them out. Lack-

ing a financial weapon, the administration
would use its lungs and mobilization power
to allocate materials to do the same job.
In an awesome volume of pronouncements,
top administrative brass warned that build-
ing more than 800,000 to 850,000 houses
would feed inflation, hamper mobilization.
Truman did not propose a reduction for
public housing, however. He urged 75,000
units, the same quota he sought last year
and which Congress cut to 50,000. The
major pronouncements:

Truman: “Housing starts in fiscal 1953 should
be held to 850,000 or even less—depending on the
availability of materials—because of . . . defense.”

Mobilizer Wilson: “Any new investment in con-
struction . . . increases the demand for men and
materials. Therefore, the reduction of non-essen-
tial investment helps to reduce price and wage
pressures as well as to free scarce materials and
skills for more essential uses.

“While many types of investment must be in-
creased because they represent basic increases to
production capacity, curtailments in other areas
will be helpful for stabilization as well as ma-
terials purposes. These include non-essential com-
mercial construction, non-essential housing, . . .
and industrial construction where capacity already
exists.”

Fleischmann: *We want a rounded construction-
industrial program. . . . It’s inevitable that hous-
. .. We think 800,000
is attainable with conservation and substitution.
If you (builders) could increase the number of
starts, to say, 1.5 million it would be a very bad
thing for the defense effort, because that would
entail all the plumbing and electrical gadgets that
we have come to rightly regard as part of our
standard of living.”

Truman’s Council of Economic Advisors: “Hous-
ing construction in 1952 must fall consideraby
short of the annual rate which would meet long-

ing should be cut down.

term needs. To replace structures that are below

INTHE NEWS

Among the next 19 pages are reports on
these important developments:
The copper shortage . . . . .
Congress aims probes at building
FHA fires Indiana director 5
New kind of defense housing sought
Mortgage market lies low
NAHB convention . . A e
Defense housing at Paducah . .
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HOUSING STARTS

IN THOUSANDS OF UNITS
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SHIFTING TRENDS in nonfarm housing were evi-
dent in 1951 starts, which reached 1,090,000,
second highest total in U. S. history although
229% below 1950's record 1,396,000. The year saw
big gains in private building in nonfarm rural
areas at expense of cities, a steep drop (nearly
50% from 1950) in private apartment building
and big gains in public housing. By December,
credit curbs had depressed housing starts to
62,000, the lowest monthly mark in three years.

standards of health and decency, and to house the
growing population, an average of nearly 1'%
million new non-farm units a year would be re-
quired throughout the 1950’s. A large number of
these should be publicly financed low rent hous-
ing for low income families. In 1952, even with
prospective cuts in total housing, at least 75,000
of these units should be built . . . An inadequate
supply of new housing is part of the price we
must pay for national defense . .. It is essential
that the bulk of the supply be channeled where
it is wanted most, and that without these areas
and elsewhere there will be concentration upon
reasonably priced housing coupled with severe
limitation of luxury housirg . . . The proportion
of low cost houses to the total new house supply
should be appreciably raised above recent per-
formances . . . for a mobile and contented labor
supply.”

How many starts? Amid the talk flared
the rhubarb of the month: over 1952’s
housing goal. It began when DPAdmini-
strator Fleischmann, divulging CMP allo-
cations to Congress’ Joint Preparedness
Committee, announced that materials for
housing would be cut back 40% from
1951°s level of starts, thus leaving a 660,000
start level. Copper. Fleischmann told the
legislators, was the villain (see next page).
Homebuilders, mortgage bankers, savings

COORDINATOR: NPA says it

can’t find one for construction

So far, said NPAdministrator Henry Fowler
last month, mobilizers have been unable to
appoint a top-level construction co-ordinator
because they have not found a candidate who
would agree to leave his business and devote
full time to the job. If NPA’s Construction
Industry Advisory Committee would submit
names of men willing to serve, a co-ordinator
would be named promptly, he added. (One of
the latest to decline the bid was New York
Contractor H. C. Turner Jr., who was invited
to ‘“‘come down and help us’’ by Mobilizer
Wilson when Turner joined a New York dele-
gation pleading for changes in CMP controls.)

Fowler’s remark, however, hinted that mo-
bilizers might give industry a ‘put up or
shut up’ answer to its attack on construc-
tion contsols chaos that seemed brewing for
the Feb. 12 meeting of the U. S. Chamber of
Commerce’s construction industry advisory
council. Best evidence the session will be
hot: when the council asked Mobilizer Wilson
to attend, he declined, asked if he couldn’t
send DPA Chief Fleischmann instead. The
council replied it didn’t want Fleischmann; it
didn’t want Fowler; wouldn’t Wilson come
himself?

and loan leaguers so quickly and violently
denounced a 660,000 housing goal that
DPA hastily backed up. First came a sooth-
ing statement from Deputy Administrator
Ralph Trigg, who said, in effect, “we were
enly talking about materials for 660,000
houses; maybe you can build more.” Even
HHFAdministrator Raymond M. Foley, or-
dinarily slow to criticize other officials,
called Fleischmann’s announcement “ill ad-
vised.” A week later, Washington-wise
Foley took advantage of his dual role as
Wilson’s housing advisor to overtrump
DPA Chief Fleischmann. The 1952 hous-
ing goal, Foley announced, would be cut
only 50,000 units—from 850,000 to 800.-
000. Even this much, warned Foley, would
require stiffer restrictions on materials and
using up of inventories.

Writing the new rules was up to Henry
Fowler's NPA. Probably, they would be
announced in mid-February, when NPA’s
construction industry advisory committee
was to meet again.

Alternatives. Washington buzzed with re-
ports of what NPA would do. NPA attorney
Henry M. Heymann announced cryptically
“we are considering everything.” Some of
the possibilities:

P A quota system, under which builders would
be limited to a percentage of the houses they
started, say, in 1950. NAHB objects violently to
this, points out it would leave no way of control-
ling the man who builds one house a year—50%

of the nation’s housing production according to
the last HHFA figures.

D A square foot limitation, perhaps 1,400 or 1,500
sq. ft. This was in force during World War II
but seemed to have no important advocates now.
Fleischmann said flatly he was against it.

» Redistribution of inventories—suggested by Tru-
man’s economic council as a possibility, Most
inventories of class B materials for housing (hard-
ware, appliances, windows, plumbing fixtures)

NEWS continued on next page
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were high, but nobody knew the inventory picture
precisely and it would be expensive to have the
census bureau take count. The Defense Pro-
duction Act gives DPA power to redistribute
inventories.

P Reduced self-certification limits. This seemed
to have the best chance and probably would in-
volve only copper (see below).

were

materials restrictions

spelled out in terms of metals, the 800,000

Until new

housing goal meant little more than last
e ;

year’s goal of 850,000 (result: 1,090,000).

Said one prominent economist: “It seems

> For commer-

like more smoke than fire.’
cial construction, allocated almost no ma-
terials in the second quarter, the outlook
was disastrous. But many insiders were
still betting that housing will reach 900,000
this year. For all construction, 1952 still

looked like a $26-$27 billion year.

Copper Pinch Threatens Major Overhaul
Of CMP Self-Certification for Housing

Government controllers had been crying
wolf about the nation’s copper shortage
for so long that when the wolf finally
arrived—right on schedule—he almost took
homebuilders by surprise. For months,
NPA’s building materials chief, John L.
Haynes, had been warning that allotments
of copper to hardware and plumbing fit-
ting makers had been cut so drastically
their output could not support anything
close to a million houses in °52. First half
allotments, in fact, will permit them to
produce only at about half 1951’s rate.

Full pipelines. In restricting homebuild-
ing, controllers were trying to balance
starts against the number of houses they
thought could be completed. Pipelines were
still relatively full even of brass mill
products.®  Moreover, controllers were
working in a statistical blackout. DPA had
no figures on how much copper U. S. home-
building really was chewing up. Therefore,
for bookkeeping purposes, it had to as-
sume every house built used the maximum
self-certifiable allotment (160 lbs. with
copper pipe, 35 Ibs. with galvanized pipe).
Actually, many builders use less. Dick
Hughes of Pampa, Tex., uses 19 lbs. to
wire a 1,036 sq. ft. Title I house. Stackler
& Frank on Long Island use 106 Ibs. for
wiring and plumbing a 750 sq. ft. house.
With electric stoves, Al Balch uses between
30 and 35 lbs. for a 940 sq. ft. house.

So the figuring becomes highly theoretical,
except for one researched fact: 47% of U. S.
homes use copper water pipe (HHFA housing
characteristics survey). From this, using a
weighted average of the maximum self-certifiable
allotments, planners can compute that the 329,700
homes started in the second quarter of 1951 con-
sumed 30.6 million pounds of copper. To save
the 40% DPA demands be saved, builders would
have to use 18 million pounds less copper in the
second quarter of ’52.

* The National Retail Lumber Dealers Association
surveyed 1,500 members, reported few were having
trouble yet replenishing supplies of copper wire,
nails, lintels, flashing—all supposed to be in
“critical supply.”

How to do it? Controllers swore they
had no plans to put direct controls over
starts. That meant a cut in materials, either
by banning all but one-bathroom houses
(as happened in World War II) or by
trimming the limits under self-certification.
For the latter, one formula was worked
out by NAHB Technical Director Leonard
Haeger in consultation with HHFA tech-
nicians. It would limit copper to .025 of
a pound per sq. ft. of floor space for

ANTI-WASTE program gets

new brass, but no teeth

Materials conservation achieved a higher
status in the mobilization hierarchy last
month when Mobilizer Wilson named John R.
Townsend (above), director of materials ap-
plications engineering for Bell Telephone
Laboratories, as a part-time consultant.
Townsend’s assignment: to ‘“‘promote’’ waste-
saving methods and substitute materials. He
will have the aid of the American Society for
Testing Materials, whose 7,000 members in-
clude some of the country’s top engineering
brains. Townsend, a former ASTM president,
joined Bell in 1919, served many government
agencies during World War |Il, including
WPB, AEC, Office of Scientific Research and
Development and Army Ordnance.

Despite Townsend’s appointment, there was
no indication mobilizers intended to put any
real teeth into anti-waste rules. So far, DPA
has drawn up only one industry-wide anti-
waste directive, for builder’s hardware. But
after hardware men protested, DPA agreed
not to order it into effect unless similar
standardization rules were applied to other
industries.

wiring up to a maximum of 28 lbs., with
another 120 1bs. for the hot and cold
water system. That 12 lb. cut in top allot-
ments (from 160 to 148 lbs. per house)
would save 12 of the 18 million pounds
of copper in the second quarter. Another 4
million could be saved by banning flash-
ing and termite shields. The National Elec-
trical Contractors Association promptly
squawked to HHFAdministrator Foley: 35
Ibs. was the minimum possible copper
wiring for a house with an electric range.

Another complaint was that all houses,
big or small, require about 4 to 5 lbs.
of copper for the ground and main leads.
Thus, electric experts analyzing houses
under 1,000 sq. ft. could find very few
which get by on the .025 of a lb. per
sq. ft. basis. Some took three times that
much copper wire.

Why the shortage? The copper shortage
is a compound of zooming demand (mili-
tary take up from 3-59% of national supply
before Korea to 509 now, says DPA Boss
Fleischmann), dwindling imports and
scrap collection and miners’ strikes. Result:
the U. S. had 200,000 less tons available
last year than in 1950. Domestic ore itself
has less copper: .9% these days compared
to 2.11% in 1933.

The International Metals Conference set
up allocations of copper ore for 36 coun-
tries, but since it set no price ceilings,
Europe was free to outbid the U. S. It has.
OPS, while clamping a price lid of 2414¢
Ib. on domestic ore, permitted foreign ore
to sell here for 2714¢. On the continent,
copper ore sold consistently from 35¢ to
55¢ a lb. last year. U. S. imports shrank
from 40,000 tons a month in 1950 to about
30.000 tons a month last year. U. S. policy
of refusing to bid up the world copper
price is part of a squeeze play controllers
hope will work better than Stuart Syming-
ton’s ill-fated squeeze play against tin
prices. Because Uncle Sam is sitting on
copper prices, the government is subsidiz-
ing marginal domestic mines. This will
probably cost taxpayers untold millions of
dollars. Fleischmann insists this is cheaper
for the nation’s copper consumers than
letting the domestic price of copper rise
to, say 2614¢. But many copper experts
disagree.

How long a pinch? Last month, Mobi-
lizer Wilson said he saw “no help in the
copper shortage until at least 1954.” An-
other day, he amplified this by observing
“it will be 1953 before we can get as much
as 109% additional capacity.” On that basis,
the government for months has been beat-
ing the drums for substitution of aluminum
for copper. Of this, Chairman James J.
Russell of Revere Copper and Brass snorts:
“in the main, unsound.” His argument:
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aluminum is just as scarce as COpper now;
some of the substitutions suggested are
“entirely impractical,” while others “could
be effected only over a long period . . . at
extreme cost.” Like steelmen, some copper
producers are talking about the glut of
their product in the offing, perhaps by
“1953 or 1954.”

Aluminum inroads. Whichever side is
richt, the electric industry was having a
shotgun romance with aluminum, on the
prevailing theory that the aluminum short-
age will end first, perhaps this year. Alum-
inum is 84% as conductive as copper, but
requires about two gauges bigger wire to
carry the same amount of current. Big
trouble with aluminum for electric wire is
that it is hard to splice outside of factories,
where it can be butt-welded. Aluminum
wire cannot readily be connected to copper
fixtures because the combination spawns
corrosion.

Despite such handicaps, General Electric,
producer of two-thirds of all light bulb
bases, has switched part of its home bulb
output from brass to aluminum. American
Telephone & Telegraph Co. begged DPA
for a bigger aluminum allotment for the
first quarter so it could experiment more
with overhead aluminum telephone lines
in suburbs. (Urban underground conduits
are too small for the 60% larger cross-
sections needed.) Builder William Levitt is
using aluminum wire for lead-ins in his
new Levittown, Pa. Burndy Engineering
Co., which makes connectors for 8 gauge
and bigger aluminum wire, claims that by
wirebrushing their compound Penetrox
into the connection they can guarantee a
non-oxidizing joint. But it takes care-
ful workmanship. As one big eastern
builder observed: “Theoretically, alumi-
num should be just as good as copper. But
if there are any bugs to be worked out,
we’'d prefer some one else worked them
out. We wouldn’t want to have to go back
and fix some minor grief in 1,000 houses.”

Price advantage. In the long pull
aluminum seems likely to make big in-
roads on copper’s market in the building
industry. Price is the big reason. Ten
years ago, aluminum sold for 20¢ a lb.
and copper for 12¢. Today, aluminum is
18¢ a lb. compared to copper’s domestic
2414 ¢. Moreover, in electric wiring, while
builders need wire two gauges bigger,
aluminum is so much lighter that 10 Ibs.
of aluminum will generally do the work
of 30 lbs. of copper wire. Says President
James J. Nance of Hotpoint, Inc., big ap-
pliance maker, “While we may switch from
copper to aluminum or plastic because of
necessity now, there are many of these
changes that will be improvements, and
they will be permanent.”
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Investigating Congressmen Aim Six Probes

At Defense Housing, Mortgages, Waste

First session of the 82d Congress saw a
record 130 investigations. But the second
session which opened last month will prob-
ably eclipse it. Most phases of building
will come in for their share of probing.
Some of the bigger investigations:

Senate Banking Committee will dig into
failures of the defense housing program,
beginning with studies at the Savannah
River, Paducah, Ky., and Hampton Roads,
Va. An early February hearing in Washing-
ton will ask big institutional lenders why
they won’t buy VA mortgages, which might
frighten some money out at 4% for “public
relations.”

House Banking Subcommittee headed by
Rep. Albert Rains (D., Ala.) will explore
charges builders got away with shoddy
construction under FHA, got 120% mort-
cage loans. Its report probably will not be
ready before May. Committeeman Albert
Cole (R., Kan.) expects it to be neither “a
whitewash nor a witch hunt.” Although the
resolution authorizing the investigation in-
troduced by Committeeman William B.
Widnall (R., N. J.) included VA home
loans, too, Rains will leave this to the . . .
Teague Special (House) Investigating
Committee, which has been checking
abuses under veterans’ education and home
loan programs (Jan. ’52 H&H, p. 50), now
writing its report. Members say it will
probably recommend changes in the VA
appraisal system because present use of
appraisers on a fee basis is “too cozy.” The
committee also wants more money to resume
hearings outside of Washington.

Senate Preparedness Subcommittee led
by Lyndon B. Johnson (D., Tex.) will con-

centrate on waste in overseas construction
—a rich field. Many of the committee’s staff
of 12 investigators will girdle the world
looking for sloppiness and worse. Last
month, the committee revealed $103,000
was spent building an airfield at Mac-Rebel-
Ksiri in North Africa before Maj. Gen.
Archie V. Old decided the site was in “acute
danger of flooding.”

Hardy Subcommittee (of the House Com-
mittee on Expenditures in the Executive
Department), headed by Lincolnesque,
ereying Porter Hardy Jr., (D., Va.) is a
sleeper that should be watched. Already, it
has made a 14-day, 10,000 mile inspection
of 14 bases, uncorked the shocker that
French taxes are getting $1 out of every $5
being spent by the U. S. to build military
bases in France. Hardy likes to work in
executive session, holds few public hear-
ings. Sample of committee operations: in
a pilot survey to gauge how to keep tabs on
the $4.8 billion Congress blindly appropri-
ated last year for military construction
(280 projects within the U. S., 50 more
around the world), Hardy sent investigators
to seven military installations near Wash-
ington. What they found left them gasping:

~buildings which turned out to be twice as
" big as what Congress, in its cursory look,

thought it was appropriating for, installa-
tions at air bases whose cost was eventually
estimated at 18 times the estimate given
legislators, buildings not needed for months
rushed to completion by paying premium
wages, adequate wooden barracks being re-
placed by brick barracks for no evident
reason except that the military was taking
advantage of its ability to get money now,

SHODDY CONSTRUCTION investigation by House sub-
committee was to open in Washington with testimony
by HHFA’s Foley, FHA’s Richards, VA’s Bert King.
Probers include (I to r) Reps. Albert M. Cole (R.,
Kan.), Isadore Dollinger (D., N. Y.), Albert Rains (D.,
Ala.), William B. Widnall (R., N. J.). So far, they have
been surprised at lack of specific complaints sent them.

Clyde Wilkinson
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sports and recreation equipment more
luxurious than that used by colleges.
Joint Committee on the Economic Report
(Patman Subcommittee) will hold public
hearings to air Rep. Wright Patman’s (D.,
Tex.) gripes against the Federal Reserve
System. Patman wants perpetual easy
money policy and direct control of the Fed
by the President.

Joint Committee on Defense Production,
headed by Sen. Burnet R, Maybank (D.,
S. C.) will investigate aspects of mobiliza-
tion including allocations of steel, copper
and aluminum, probably will not hold
public hearings.

CODE CHANGES to permit

non-metallic cable sought

In several big U. S. cities, AFL electricians
have teamed up with electrical contractors
for years to maintain building code pro-
visions banning non-metallic sheathed
cable. Alternatives mean more materials,
more labor, more profit per job. In Los
Angeles, where the city code requires flex-
ible or rigid conduit, builders figure that
the average 1,100 sq. ft. house with 45 out-

lets thus involves a waste of $76.50 plus
202% 1bs. of steel.*

Last month, Los Angeles builders finally
mounted enough strength to force the fight
for non-metallic cable into the open. Ini-
tially, the city passed the buck to the cham-
ber of commerce, which referred it to a
critical materials subcommittee. There, non-
metallic cable was defeated 3-2. One
negative vote was cast by an electrical
contractor, another by a plumbing contrac-
tor. After listening to builder protests, a
bigger committee reversed that decision.
With endorsement of the chamber, the case
went back to Los Angeles’ building depart-
ment for a public hearing. Los Angeles
builders pressed the National Electric Man-
ufacturers’ Association, which supports
non-metallic sheathed cable, to lend its
authoritative voice to the discussion. NEMA
declined. Explained an official : “That’s one

* Empty flex weighs approximately % 1b. per ft. About 9
per outlet are required in typical residential wiring. Cur-
rently, on same design, non-metallic sheathed cable in Los
Angeles County costs $3.80 per outlet, but in Los Angeles
city flex hikes the price to $5.50 per outlet. Non-metallic
cable is accepted by the National Electric Code, Underwriters
Laboratories, National Board of Fire Underwriters and most
regional codes, including the Pacific Coast Building Officials’
Conference Code.

CALIFORNIA STORMS—worst since 1890—
brought floods to hundreds of postwar
tract homes built on low-lying sites where
builders found land attractively cheap,
like San Mateo Village (above) which
suffers floods nearly every winter because
it lies at high tide level on San Francisco
Bay, where a swollen creek has no place
to drain. At Harbor Village in Los An-

$19,000 home of Mrs. Mildred A. Lovejoy.

pumps

IN GLENDALE, crumbling hillside from uncompleted
subdivisions dumped tons of mud on Figueroa
Street, which gave way, poured a slide through

- A

geles, Developer Sam Oschin installed five
after an earlier, gentler storm
backed water up 3’ deep. Residents held
indignation meetings, but found no legal
recourse because tract was subdivided in
1923 before Los Angeles required storm
drains. Most of village was built in last
two years, although tract’s lowest point is
2’ above mean low tide.

Photos: top and below, United Press
—Acme; left, Associated Press.

IN SOUTH SAN FRANCISCO, a landslide under-
mined $9,450 postwar home built by Sterling
Building Co., let slab floor collapse, leaving a
clothes washer dangling by its rubber hoses.

of those things, the less said about it the
better at this stage. Local officials get their
backs up and then you get nowhere.”

Balance of power. In Milwaukee, a fight
to permit use of non-metallic sheathed
cable has been carried on for the last six
years, as the city wrote a new code. On the
electrical code subcommittee was the leader
of opposition to cheaper materials, E. H.
Herzberg, head of the Milwaukee Associa-
tion of Electrical Contractors. The business
manager of the AFL electricians, Rex
Fransway, was a member of the full code
committee. Arrayed against them were ap-
pliance dealers, Milwaukee’s association
of commerce, board of realtors, builder
association, local section of the American
Institute of Electrical Engineers, county
property owners association, apartment
and rooming house operators association,
hotel association and both newspapers.

But political power of AFL building
trades proved stronger than the unchal-
lenged argument that because of code re-
strictions, it costs $610 to wire a six room
house in Milwaukee, but only $377 in Mon-
roe, Wis. Milwaukee’s common council
voted 17-10 to approve a new building code
which bans both non-metallic sheathed and
service entrance cable.

TRUMAN BUDGET asks big

boost for defense public housing

Most of the housing recommendations in
President Truman’s budget for fiscal 1952-
53 (which proposed Federal construction
spending of $7.7 billion—13% above the
estimated total for the current year) faced
an uncertain future in Congressional hands.

His program:
“51-’52 ActuAL  ’52-53 Prorosep

Government construction of

of defense housing ......... $25 million $300 million
Community facilities

in defense areas .........., #15 million $25 million
Public housing

(regular program) ........ 50,000 units 75,000 units

Capitol Hill observers thought Truman
would be lucky to get half of the $325 mil-
lion he asked for defense area public con-
struction. That would be about all he could
spend in twelve months, anyway. Congress
might well appropriate much less.

The regular public housing program will
come in for congressional trimming, too.
When Truman asked for 75,000 units last
year, the House whacked the allowable total
down to 5,000 units at one stage of delib-
eration. Some anti-public housers think
Congress may suspend the program en-
tirely, harking to the President’s own
budget message words that “during the com-
ing months it will be necessary to reduce
the level of housing construction further
to make it consistent with the needs of eco-
nomic stabilization.”
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HHFA Seeks a New Kind of Defense

Public Housing: Demountable, Permanent

“Almost a third of the new homes built in
the fiscal year 1953 will be in areas serv-
ing military and defense installations. . . .
According to preseat estimates, roughly
400,000 new housing units should be built
or placed under construction to meet needs
in critical defense areas during the next
18 months.”—President Truman, in budget
message.

Government plans for defense housing had
left a big gap between permanent homes
and trailers. Moreover, of the $25 million
appropriated by Congress for public hous-
ing in defense areas, by last month $24
million had been earmarked by HHFA for
temporary units reminiscent of World War
II eyesores, although even HHI'A planners
themselves considered such tempos a hasty,
unsatisfactory and wasteful answer to the

problem.

New approach. Last month, tall, youth-
ful Ralph Kaul (whose official title is “spe-
cial adviser to HHFAdministrator Foley
for prefabricated, mobile and emergency
housing™) began a long overdue effort to
bridge the gap. He invited some 60 pre-
fabricators and merchant builders to sub-
mit plans and cost estimates for fully de-
mountable and portable, but permanent
housing for critical areas. His target:
homes which require no more than 200
man-hours of labor to erect on the site, and
can be knocked down, moved and reassem-
bled with loss of only 5% of the materials.
Kaul hoped to find manufacturers who
could build such houses (in units of 100
or more) well enough to meet FHA struc-
tural specifications, yet with price tags no
more than $9,000 for a two-bedroom house
of 765 to 950 sq. ft., or $10,000 for a three-
bedroom house of 985 to 1,200 sq. ft.

“Actually,” said Kaul, “trailer coaches
are perfect for staging areas where the
housing need is really purely temporary.”
But with the nation embarked on a semi-
military economy whose duration no one
can foretell, he wondered “How can any-
body.say if the defense housing required
today in many areas is for five or ten
years, or 25 or 40 years?”

Speed sought. Kaul set up an ambitious
timetable. He asked for bids on sample
models (which will probably cost between
$10,000 and $20,000 each) by mid-Feb-
ruary. He hoped to have the first 10 or 12
prototype homes built and occupied by
May or June. To test the portability of
each house, HHFA will require the builder
or prefabricator to assemble it near his
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plant or office, then knock it down, ship it
100 miles and set it up again on the site
HHFA picks for livability tests.

Biggest hurdle Kaul’s sense-making pro-
gram faced was financial. Because private
lenders will obviously be uninterested,
HHFA’s permanent demountable homes
will have to become public housing—prob-
ably a big part of the $300 million Presi-
dent Truman seeks for public housing in
defense areas in fiscal 1952-53. Kaul hopes
the Public Housing Administration, as
landlord, will be able to amortize its in-
vestment in 15 years per house by charging
rents from $70 to $80 a month—perhaps
$85 in high cost areas.

Ultimately, optimist Kaul hopes his de-
mountable homes can become eligible for
FHA insurance, probably the only possi-
bility of making them attractive to private
capital. This would require new legisla-
tion. It would take a revolutionary de-
vice for mortgage financing to cover a
house that might next year be separated
from its land. The need for such a tool
was becoming evident.

FHA FIRES its Indiana

state director for loan deal

For the second month in a row, FHA fired
a top official. In December, it was Fred-
erick D’A. Carpenter, Puerto Rico director.
The ax fell this time on R. Earl Peters,
65, Indiana state director (since 1934),
former newsman and attorney, and Indiana
Democratic chairman who once lost the

Herbert Rhodes, Indianapolis Star

R. EARL PETERS

Democratic nomination for U. S. Senator
to Sherman Minton, now a Supreme Court
justice.

FHA’s close-mouthed press agent, Don-
ald Alstrup, explained the agency recently
discovered “by accident” that Peters in
1947 insured a $370,000 loan on a 46-unit
Title 608 apartment in Fort Wayne through
his own office. The Indianapolis Times pro-
vided a fuller explanation: it tipped off
IFHA after finding the name of Peters’ son-
in-law on the apartment house’s incorpora-
tion papers.

Permission granted? Defending himself,
Peters insisted that FHA Zone Commis-
sioner George A. Bremer approved the
project in a letter March 13, 1947. Replied
Alstrup: “it was not a letter of clearance.”
Said Peters: “I interpreted the letter as ap-
proval. I understood there was no policy
against (my action) as long as everything
was regular. And there is no doubt about
its regularity . . . I'm not bitter. I'm sad.
I would have liked to resign . . . I availed

FIRST TITLE IX house in the U. S. was turned over to tenants Mr. and Mrs. Clyde Stuck (r) last month

by Builder Earl W. Smith (c) at Pittsburg, Calif., while Richard W. Briggs (l), district FHA director;
and HHFA's Regional Chief Justin Herman (2d from |I) beam approval. Smith switched financing from
Title Il to 1X after construction began. Stucks will pay $57.50 a month rent, $10 below HHFA scale.
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myself of the law allowing the insuring of
mortgages. The law was made for all.”
Mused Peters: FHA had jitters over threats
of Congressional investigations in an elec-

tion year. TIronically, Rep. Charles B.
Brownson (R., Ind.) then asked for an in-
quiry. HHFA hastily ordered investigators
to comb FHA Indiana files.

Little Mortgage Recovery Seen Before
Summer; Fight Looms over FNMA

The mortgage outlook remained as divided
as ever. While the free half of the mortgage
market (conventionals) found plenty of in-
vestor money at 4145 to 6%, interest-frozen
FFHAs and VAs attracted fewer buyers. The
shutdown on FHA and VA money was not
quite so tight as a few months ago, but the
difference was slight, In New York’s sec-
ondary market, FHAs were generally run-
ning at par and VAs from par (very few)
to 98. But in Seattle and Dallas, VA mort-

gages sank as low as 95.

Bonds look better. Only trouble remained
the yield. Mid-January saw government
long-term bonds (bank ineligibles of 1967-
72) sag to a record low of 95 20/32, which
meant an all-time high interest rate. Pri-
vate bonds responding closely to fluctua-
tions in the government rate, continued to
gobble up most big institutional funds seek-
ing investment. Predicted one life insur-
ance executive: “It will stay that way un-
less the rates improve.” Long Island’s
John Halperin, the nation’s largest mort-
gage originator, was only slightly more opti-
mistic, foresaw no appreciable improvement
“until summer.” He said: “Even at that, I
don’t think we will ever have the mortgage

market we had (before March ’51).”

Unwanted Title IXs. One result of the
slow tapering off of 1951’s big mortgage
drought was that investors who were taking
FHAs were highly selective about what
they bought. Observed J. Maxwell Pringle
of New York’s Stern, Lauer & Co.: “There
is plenty of FHA Title IT money around
for loans on houses in settled, stable com-

-

munities . . . but little for defense areas.’

In the coming months, this fact of finan-
cial life seemed likely to provoke political
storms, as the unattractiveness of 4% VA
loans was already (see right). Lender
after lender said bluntly that the only way
to finance a prospective 200,000 units of
defense housing privately was for Congress
to renew the advance commitment authority
of Federal National Mortgage Association.
This expired Dec. 31. Moreover, Fanny
May left would-be builders of some $45
million of housing holding the bag because
its $200 million purse ran dry. What Fanny
May did with the $200 million:

Detense  housing: e I Te T o0 G TS T s $119.093,630
AEC housing ........ 20.145,750
Wherry Act housing .... 52.786.900
Disaster housing (mostly 7,599.600
Reserve for adjustments 374,120

But astute Washington observers were pre-
dicting that Congress would balk at more
advance commitment power for Fanny May.
The idea has never been popular in either
the House or Senate. The House voice
voted against pre-commitment authority
last year and barely reversed itself on a
division vote. In the Senate, such middle
of the roaders as Douglas of Illinois and
Fulbright of Arkansas can be counted on
to fight against the government putting up
the money for a loan it also insures.

PUBLIC HOUSING tax exempt

bonds win lower rates

Despite the tightest money market in 20
years, the third offering of tax exempt per-
manent public housing bonds (sold Janu-
ary 15) brought a lower interest rate
(1.95%) than the first two (July 2.07%,
October 2.05%). Reasons: the $133 mil-
lion issue was weighted heavily with New
York and Baltimore bonds which stand
high in market favor; investors are becom-
ing more familiar with public housing
bonds issued under the protection of the
Public Housing Administration which
must see to it (by contribution, if neces-
sary) that local authorities meet the pay-
ments; the 1951 tax bill has whetted de-
mand for tax-exempts.

VA DIRECT LOANS: bill would

grant $25 million per quarter

Just before Christmas, the Veterans Ad-
ministration opened a drive to sell $108
million worth of its seasoned direct-loan
mortgages to private investors. By last
month, few if any takers were forthcom-
ing: buying them would only give VA more
money to make more direct loans at the
4% interest private lenders find unattrac-
tive. In the impasse, a House veterans af-
fairs subcommittee summoned spokesmen
from VA and veterans’ groups to a hastily-
called hearing, then approved a bill to give
VA’s direct mortgage loan program $25
million every three months until June 30,
1953, when the law creating it expires.
From the $25 million, the Treasury would
deduct anything returned to the VA’s direct
loan fund by repayments and sales during
the previous quarter. The measure still
must come before the full House veterans
committee and run the full legislative cycle

in the Senate. Passage was far from sure.
Financial bait. The Home Loan Bank
Board tried a strategem to prod member
savings and loan associations into buying
government-held VA 49 mortgages. Mem-
ber institutions have a statutory right to
borrow up to 509% of their capital assets
from the FHLB. In line with the adminis-
tration’s anti-inflationary policy, the privi-
lege has been restricted to about 15%.
Under the new scheme, members would be
permitted to borrow an extra 5% or so if
they would buy VA mortgages.

PRICES HOLD STEADY
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PRICE INDICES of housebuilding materials re-
mained steady last month, as price cuts for wall-
board, acoustical materials, interior partitions
and appliances offset slight firming of lumber
and plywood prices. Shrinking order files were
expected to keep prices down (except for some
critical copper and brass items), certainly
through the spring months.
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TIGHT MONEY MARKET still persists as soaring
military and industrial expansion creates press-
ing demand for financing, keeps bond yields
high, renders government-insured mortgages re-
latively unattractive. Easy money era ended with
unpegging of government bonds last March.

UTILITIES BOND YIELDS

PERCENTAGE
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Source: Moody's Investors Service
NET INTEREST RATE on new bond issues of gas
and light utilities stayed close to those of bonds
already in hands of individuals until last year’s
market break. Now they run far above for al-
most every issue (dots), constitute mortgages’
stiffest competitor for investment funds.
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Lower Cost Installed
Top Performance
Quiet Operation
Advance Design

Dependable
Economical

NUTONE BANISHES...

[CASE ZOH@

NUJONE
VENTILATING FANS

Save on initial cost . . . save on labor cost . . . NuTone Ventilating Fans are
easiest to install . . . screw driver is the only tool required.

Laboratory wind-tunnel tests prove NuTone Ventilating Fans remove more grease-
laden air than competitive fans in the same price range.

Motor and blade mounted on live rubber to cushion any vibration or noise . . .
special double packaging prevents bent, noisy blades.

Fifteen wall and ceiling models styled to blend with modern interiors . .
in gleaming white and mirror finish combinations.

Heavy construction and hard baked finish on all parts. Built for long, hard
use . . . motor guaranteed 5 years . . . trouble-free.

Specially engineered NuTone Blade and Venturi Tube produce powerful air de-
livery at low electricity cost ... oil sealed motor requires no oiling or maintenance.

Underwriters’ approval on all models . . . Convenient plug-in motor . . . can be
removed when cleaning blades . . . Weather-tight and insect-proof outside hocd.

THE MOST COMPLETE LINE IN THE INDUSTRY

NuTone Ventilating Fans come in a wide variety of wall and ceiling models . . .
for large or small rooms. . . priced low to fit any budget.

CEILING
MODEL
830

Even the Lowest-Priced Houses Can
Afford These Three NuTone Products




PHOTOS BY HEDRICH-BLESSING

...0u take all thuee, !

® Today you can give home owners delightful va-
riety along with the charm, beauty and other well-
known advantages of Bruce Hardwood Floors.

Distinctive Bruce Blocks are ideal for modern as
well as formal styles, and can be installed directly
over concrete or wood subfloors. The new, glamor-
ous Ranch Plank Floor (with alternate widths and
walnut pegs) is perfect for rambling, informal homes
in all price ranges. Then, of course, a Bruce Strip
Floor is in good taste in any setting.

For a beautiful decorative effect at reasonable
cost, use two or three types of Bruce floors in the
same home. Specify “prefinished” to get the famous
Bruce penetrating finish . . . and to save time and
money on the job.

See our catalog in Sweet’s and write us for book-
lets with color photos of Bruce Hardwood Floors.

PRODUCT OF E. L. BRUCE CO., MEMPHIS 1, TENN.

World’s largest maker of
hardwood floors




Freak House with Flexible
Walls Tests Space Needs

How much space does the average young house buyer really
need in his home? What is the best room arrangement to
save steps for young wives? How big must rooms be to be
really livable?

When HHFA handed the University of Illinois Small
Homes Council $52,904 to investigate those deceptively sim-
ple questions, professional researchers pored over 41 U. S.
surveys, concluded that nobody had yet come up with scien-
tific answers. Upshot was a freak experimental house which
Illinois professors like to call their “space laboratory.” Its
exterior walls are expandable and contractable. The interior
floor plan and size of all the rooms are 100% changeable,
including all the plumbing.

Guinea pig tenants. As the Small Homes Council
proudly displayed its flexible house to the press recently,
the first of two families was about ready to move in for six
months of guinea pig living. The other family will occupy
the house the last half of 1952. The two were chosen from
50 who answered an ad promising “free rent in return for
co-operation in an experimental house.” As typical of small
home occupants, couples chosen by the Council were about
30 years old with one girl, one boy, of whom one is school
age, the other preschool. “Co-operation” means the adult
tenants will subject themselves Lo such scientific annoyances
as strapping pedometers to their legs. Photoelectric cells
and door counters will record trips to and from each room.

Quick change. Most tenants regard the end of the mo:th
as the annoying date when rent is due. IFor the Smail
Homes Council’s experimental residents, month’s end will
be the time when the professors come around with saw,
square, screwdriver, hammer and pliers and change the
floor plan. Because of the research house’s unique construc-
tion, such simple tools are all it will take to work even a
major transformation. Roof and ceiling are held up by 10
columns at the perimeler, two of which support a plywood
box girder 4/ deep and 48 long forming the ridge. Inside this
32" x 48’ cradle siis a house only 24’ x 36’. Neither its walls
1or partitions bear any load, giving a flexible living space
inder a wood umbrella similar in some respects to Archi-
ect Raphael Soriano’s steel flexilile house in Los Angeles
(Nov. issue ’51).

‘onstruction details. Over the 11’ x 32’ basement lies conventional joist construction
with a plywood sublloor. Rest of the houe is floored with panels set on conerer
locks to a 4 x 8 module. Thus when the researchers want a bigger houss, they
an add floor panels on any of three sides of the building. Wall panels are screwed
o nailer posts which themselves are fa tened to sill plates with metal connectors for
asy removal. Interior partitions are laminated 1%4” fiberboard or 2’ x 4 storage walls
wached fo ceiling and floor plates with % round doweling. The bathtub is built on
ollers. The toilet and basin are hung on movable wall panels. Plumbing is hooked

o flexible rubber pipes. Surface raceway wiring permits easy changes. Even the
1eating system is flexible.

“What we’re after is to see how big rooms should be to
est meet family requirements,” says Prof. James T. Len-
Irum, council director. “The results should help the housing

ndustry build needed space into homes without waste.”

OUTSIDE, TEST HOUSE LOOKS MUCH LIKE OTHER CONTEMPORARIES

Project Director Rudard A.
Jones, who designed house,
demonstrates mobility of kitchen
equipment. Cabinets are de-
mountable in small sections so
arrangement can be shifted.

Rubber plumbing connections give the base-
ment a Rube Goldberg look. Part of the
time, 11" x 32’ basement will be ‘“‘off limits”’

to test family's storage space needs.

Bathtub on wheels brings
chuckle from most visitors to
test house.

Electric eye will count trips to and
from kitchen. Some allowance will
have to be made for kids who want
to record their comings and goings.

s
.
|

NEW FLOOR PLAN EACH MONTH WILL TEST FAMILY REACTION 7O BIG AND LITTLE ROOMS; ON SIXTH MONTH TENANTS WILL CHOOSE OWN.
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“Thanks for helping us sell

Meet Mr. L. D. Paschal and Mr. J. W. D. Paschal

)

Here they are calling back on one of the buyers of their Yorkshire Homes after she had lived in it for six months.

“My wonderful G-E Dishwasher and Disposall® saves me
at least two hours a day, Mr. Paschal. There’s no garbage
for me to carry out. I just wash it away . . . and I do the
day’s dishes once, after the evening meal. No dishes for
hui)by to dry, either!

SRR

‘““Along with the many extra conveniences there’s plenty
of space for bottle storage in our G-E Refrigerator—which
is quite important when you have a nine-month-old baby
boy. We’re never cramped for storage space. There’s room
for everything—even on week ends!

VEN UNDER TODAY’S rigid credit restrictions,
E and higher down-payments, a low-income
family can afford a General Electric Kitchen-

Building low-cost homes? =

Here’s a tip for you.

You can include the cost of a General Electric
Kitchen-Laundry in the long-term mortgage. It
adds as little as $3.50 a month extra in monthly
payments.

What one of the brothers found

‘“Even in times of higher down-payments I find
that my houses are sold ahead of my building.

THE MAGAZINE OF BUILDING



“We’re calling to hear what you think of the
G-E Kitchen-Laundry, Mrs. Engle,” says one
of the Paschal brothers. “We want to know
whether you are still as enthusiastic about
G-E equipment as you were the day you
signed up for the house.”

“So glad you dropped by. I'll be glad to
give you my reactions,” says Mrs. Engle.

“l used to cook with gas, Mr. Paschal, so I feel I can’t “] wash just about every day of the week, but it takes no

praise my General Electric Range enough. It’s so very time to speak of because I just put the clothes in my G-E
much cleaner, and there’s no odor from the units. Not only Washer and G-E Dryer and they come out so fluffy and
does it cook fast, but the oven is cool even in the middle smell oh-so-good. Mr. Paschal, I want you to know that

of summer.

““There is no question in my mind but that the
G-E Kitchen-Laundry is one of the best selling
features a builder can put in his houses.

“These are two reasons why I chose General
Electric. The first being their leading national
acceptance and the second because they could

I’'m sincerely pleased with my G-E equipped home!”

furnish all the appliances to make up a kitchen
and laundry under one brand name. Thanks for
helping us sell our houses!”

Wouldn’t it be a good idea for you to get in
touch with your G-E distributor, or to write to
G. E. now? General Electric, Co., Louisville 2, Ky.

GENERAL @B ELECTRIC
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Hallway confab on copper substitutes was held
by Chicago Builders (second and third from
left) Irving Blietz, Arthur Fosse and colleagues.

Bill Atkinson, arms thrashing like
windmill. opened 52 convention.

spoke of pleasant gov’t relations.

HOME BUILDERS

Photos: Arthur She

Surrealistic plumbing dis-
play was one of many fill-
ing five hotel floors and
drawing big mobs.

Swimming pools weren’t on the convention agenda but
Northwest builders Balch and La Pierre brought along
Misses Tacoma. Portland, Spokane and Seattle anywa)

T e —

Joe Schulte’s plastic water pipes,
glass coated faucets, dust-resisting
paint struck DPA Chief Fleischmann
as “miraculous.”

Manny Spiegel referees at FHA-VA-
FRB clinic in Eighth St. Theater
while audience asks: “Is it true VA

holds to less than replacement costs?”
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Cherubic Alan E. Brockbank, who succeeds
W. P. (Bill) Atkinson as president of
NAHB, has one item in his platform which
he would all but drain the Great Salt Lake
to achieve: get the nation’s military and de-
fense housing erected by private enterprise
as a first-class job. The 48-year-old builder
spent a good part of the past year getting
this started. Brockbank is a native of the
Mormon city, majored in industrial engineer-
ing and business administration at the Uni-
versity of Utah. After stints with Utah Cop-
per Co., Utah Power & Light Co., FHA and
the Agricultural Credit Corp., he now builds

from 30-100 homes a year in the $9,500-
$12,000 bracket. He has developed both
subdivisions and shopping centers. He is
a director of Housing Securities, Inc., of
New York, the mortgage clearing house set
up by Tom Coogan. President Brockbank is
the kind of man who wins everbody’s good
humor: rosy, full cheeks, trusting blue eyes,
a constant smile, closely cropped hair turn-
ing iron-gray, and a comfortable way of say-
ing “folks” when he is chairman of a meet-
ing. Last year Brockbank was NAHB’s first

vice president.

CONVENTION sets sights on defense housing, elects Brockbank president

His Honor the Mayor of Glen-
dale, Paul Burkhard, new
NAHB secretary.

1952 Treasurer Dick Hughes
and Ist V.P. Manny Spiegel
look over a blueprint.

With only a moderate amount of the usual
convention giddiness, 7,000 members of the
National Association of Home Builders
gathered in Chicago’s Conrad Hilton Hotel
Jan. 21-25. They were there to say what
they wanted to do and hear what they would
be permitted to do in 1952—the year the
government calls the most belt-tightening
in its peace-time mobilization program.
NAHB soon found that while the govern-
ment was calling on the housing industry to
start no more than 800,000 homes this year,
many influential officials and legislators
agreed with builders that anything less than
800,000 would be inflationary (see p. 39}.

Ceiling, says Foley. The 800.000 figure
(actually 140,000 greater than DPA earlier
said would be possible) was announced in
Washington by HHFAdministrator Ray-
mond Foley on the convention’s opening
day. Twenty-four hours later he was on the
platform in the Hilton ballroom to repeat
it in person (even to the extent of reciting.
“according to Foley’s statement”). Foley
insisted the 800,000 wasn’t a goal: it was a
ceiling.

Builders, who had their eyes on one mil-
lion starts, grumbled. But grumbling
changed from a “damn the government,

anyhow” to “We had better get busy. If
we don’t find a way to solve the lack of
mortgage money and copper it’'ll mean more
public housing and more Washington di-
rectives.” Alabama’s Senator Sparkman
warned if private industry couldn’t raise
mortgage money, government would. DPA’s
Manly Fleischmann hoped American con-
struction ingenuity would find copper sub-
stitutes. Armed Forces Housing Chief (and
ex-NAHB head) Tom Coogan and the
NAHB’s new platform concurred: military
and defense housing was the industry’s No.
1 goal. The homebuilders also:

» Elected Salt Lake City’s Alan E. Brock-
bank president with a minimum of behind-
the-scenes wrangling. Chicago builder Nat
Manilow, Brockbank’s leading pre-conven-
tion contender, graciously bowed out to pre-
serve peace, as did Texas’ Dick Hughes.
As one insider put it, “The election took
just about 30 seconds.” NAHB’s eighth na-
tional convention was one of its most peace-
ful. Others elected: First Vice President:
Fmanuel M. (Manny) Spiegel, 45, of New
3runswick, N. J., former attorney who has
built 1,000 one-family homes and several
apartment developments in his ten years in

the business. Second Vice President:

Receiving awards of merit from outgoing President Atkinson were (standing. left
to right): Past Presidents Rod Lockwood. Detroit; Milt Brock, Los Angeles: Eddy
Carr, Washington. D.C.: Joe Meyerhoff. Baltimore: Fritz Burns, Los Angeles;
and (seated) Convention Chairman Joe Haverstick, Dayton: 1951 Secretary Dick
Hughes, Pampa. Tex.; 1951 Treasurer Nate Manilow, Chicago: 1951 2nd V.P.
Manny Spiegel. New Brunswick. N. I.; and 1951 Ist V.P. Alan Brockbank, Salt
Lake City. This year's officers drafted a platform calling for: promotion of
defense and military housing: maintaining an adequate civilian housing supply;

restudy of FHA Title IX “to make it fully effective.”

Only 7,000 builders registered but wives, press and exhibitors accounted
for another 8.000 people. At night. washing off copper and mortguge money

problems. they danced and watched trampoline entertainers.

NEWS continued on p. 36
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How would you do it?

If you were commissioned to design a house around air conditioning,
would the air conditioning affect your design?

We think it would

We’ve seen air conditioning at work before. We’ve
seen it revolutionize the textile industry, we’ve seen it
redesign skyscrapers. That’s why, when we developed
the new Carrier Weathermaker Air Conditioner for
homes, we thought of it in terms of a new kind of home
. . . a Weathermaker Home.

We asked around

We asked architects . . . and we asked builders. And
they told us that a Weathermaker Home could be more
compact, that it wouldn’t need to use its windows for
ventilation, that it would be simple to orientate. They
told us that it might cost no more than a conventional
home. And that it could be a much better home.

What do you think?

What do you think? How would you design a Weather-
maker Home? Would it be all-glass or no-glass?
Would it take its cue from the compass or blithely
ignore the compass to face a view? We’d be glad to
send you a book we’ve had written on the idea — and
the facts on the Weathermaker Air Conditioner.

CARRIER CORPORATION

313 S. Geddes Street, Syracuse 1, N. Y.
Please send me “How to Have a Carrier
Weathermaker Home.”

Name_ gy

Strgetis U Wisan d e TR R Wl

AIR CONDITIONING <+ REFRIGERATION
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NATIONAL HOMES

are easier to sell . . . easier to erect

This is Important to You because:

National’s method of construction greatly
simplifies the erecting of homes. It cuts pos-
sibilities of errors in half — holds field labor to

a minimum. If you are a conventional builder, NATION’S LARGEST PRODUCERS

you’ll be amazed at the difference! National

OF PREFABRICATED HOMES
Homes also helps solve your problems of sales,

financing, and materials procurement. . . . Be

a National Homes Dealer!

Nationally advertised in The Saturday Evening
Post, Woman’s Home Companion, McCall’s and
other leading magazines, all helping to make
YOUR sales job easier!

HOME-S
CORPORATION, Lafayette, Ind.
EASTERN PLANT: HORSEHEADS, NEW YORK
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At the convention’s most popular session, “Operation Trade Secrets,” 37 architects and builders gave

advice on getting more house for less money with fewer critical materials. Wallace Johnson of Mem-
phis improves workers’ morale by featuring their names, pictures and parts in construction in a brochure
he presents the new owner. Dave Slipher of Los Angeles advocated plastic spray coating—the kind U.S.
Navy uses fjor “moth balling”—to preserve bath tubs and other plumbing during installation.

HOME BUILDERS CONVENTION:

Joseph Haverstick, of Dayton, Ohio, whose
family building firm puts up 100 houses a
year priced from $9,000 to $12,000. Sec-
retary: Paul Burkhard, of Glendale, Calif.,
an architect, builder and currently mayor
of his home community. Treasurer: R. G.
(Dick) Hughes, of Pampa, Tex., whose
-home building operations encompass five
Lone Star communities and whose six-story
company-built, company-owned office build-
ing in Pampa, with electronic heating, is
one of the proudest sights in town.

P Put on a full-scale trade secrets show.
Trade secrets, the pride and brainchild of
1951 President Bill Atkinson, works on the
assumption the whole industry wants to pro-
duce “more house for less money.” When
37 of the nation’s top builders started dis-
closing (and demonstrating with models)
their price cutting tricks, arms of builders
in the audience shot up like a bed of nails,
so curious were they with questions. Now
NAHB intends to take the show on the road
for the benefit of builders who didn’t come
to Chicago.

» Heard reports from leading producers
that timber, cement, roofing, flooring, gas
utilities, electrical power facilities, vitreous
china, enameled iron fixtures, steel win-
dows, Venetian blinds and lumber will all
be in ample supply this year. (Besides

NEWS continved on p. 39

copper, the pinches should be limited to
galvanized nails and galvanized steel pipe.)

» Heard from Robert Taylor, research dir-
ector of Structural Clay Products Research
Foundation, that a new size of brick, 6” x
127 x 214", to speed masonry construction
and cut costs 50% will be brought out about
April 1. Taylor also reported development
of a new acoustical tile with sound absorp-
tion qualities, a construction scaffold that
moves up a wall as it is built so bricklayers
need not stoop. and a new system of laying
brick so good that untrained college boys
quickly learned to work two to three times
faster than average bricklayers.

» Heard HHFA Research Director Joseph
Orendorff report that:

15 1b. asphalt-saturated roof felt is inadequate
for a moisture barrier under concrete slabs be-
cause it is soon disintegrated by fungus. A 45 to
55 1b. smooth. surface rolled roofing felt is better.

A slab tapering from 'thin edges to a thick
center can withstand torsional forces of unstable
soil better than an even slab.

Guaranteed workmanship. Flexing with
maturity, NAHB announced it now had 25,
243 members, represented 75% of the na-
tion’s homebuilders in metropolitan areas.
Aware that with size comes responsibility,
the association endorsed issuance of “Home
Owners Service Policies” giving buyers a

One reason the convention ran so smoothly was
that panels were well rehearsed ahead of time.
Here Bill Atkinson (seated lower right) and his
37 cost-cutters have a look at Builder Andy Place’s
single cast fitting for one and a half bathrooms.

six-month warranty and drew up a standard
form for one. Objective: weed out “Pickle
packers,” as Brockbank calls construction
carpethaggers. Builders deprived of NAHB
insignia would have a more difficult time
dishonoring the industry.

A hint of larger houses came from Seattle
builder Al Balch. “People really want
$12,000 homes now, not those for $7.000.”
he said. “GI’s should be encouraged to pay
an extra $350 down for an FHA loan on
their first small home and then, when they
are ready for a more expensive house a few
years later, apply for the more beneficial
GI loan.”

NAHB directors called on the lumber in-
dustry to cooperate with them in devising
waste-saving cuts. HHFA’s anti-waste com-
mittee last year urged that 25% of raw
lumber be saved by cutting the 27 x 4" to
12" with the sides left rough.

Home & ’62. Now that he can relax after
a year of shepherding the NAHB, ex-Presi-
dent Atkinson let his thoughts wander to the
house of 1962. Said he: “It may be
atomically heated, gain its light from light-
radiating surfaces, have few movable furni-
ture units, glareless windows, a push-but-
ton roof aperture, movable walls and room
enough for sister to take her elementary
arithmetic class by television.”

House & HomE's reception for the NAHB officers in the Bluckstone Hotel

Photos: Arthur Shay

ballroom took place minutes after they were elected and brought forth a
throng of 1,200 well-wishers. One new officer enjoying himself at the party.
Convention Chairman Joe Haverstick. of Dayton (below), now NAHB treas-
urer. Also having a good time at the reception were Past Presidents Tom
Coogan (left) and Bill Atkinson, Mrs. Atkinson and Mrs. Coogan.




Swift, clean lines, slender mullions and large
glass areas are part of Miami Window’s functional
and versatile design.

Constructed from extra heavy aluminum alloy sections (63-ST5).
Both sides of vent seciions are actuated with equal pressure
through a patented, concealed torque shaft allowing easy,
balanced opening and closing. * Plastic weather-stripping,
optional.

o Availakle for immediate shipment.

Specify the all-aluminum Miami Awning Window for homes,
hospitals, schools, and office buildings.

“The Finest Awning Type Window Made”

For further information, see Sweet’s Architectural File

17A or -- write, wire or phone Miami Window Corp., Dept. BH. MIAMI
Mi o

5200 N. W. 37th Avenue, Miami 42, Florida W|NDOW

Air Infiltration Tests Taken by Pittsburgh Testing Laboratories
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WHAT KIND OF

FLOORS ARE YOU
PUTTING IN THIS

DEVELOPMENT 2

KENTILE ASPHALT
TILE! WE'RE BUILDING
THESE HOUSES TO
LAST AS WELL AS TO

SELL.

Colorful Kentile Floors like this resist dirt, stain and wear foryears...stay

fresh and new-looking with minimum maintenance effort and expense.

Kentile Floors add sales appeal to small homes

KENTILE FLOORS increase the value of small home
construction by lowering building costs . .. raising
quality. And, they present architects and builders
with a plus selling point . .. the proven prestige of
a nationally advertised brand home buyers know
and trust.

Kentile Floors can be installed anyplace ... over
any smooth, firm interior surface ... even below
grade over concrete in direct contact with the

earth. Once down, Kentile’s wide range of modern
colors are part of the floor for its long life . .. they
go clear through to the back of the tile ... can’t
wear off.

Yes, Kentile’s initial low cost and speedy, eco-
nomical installation plus its famous durability have
made it the preferred floor for small home construc-
tion ... the first choice of sales-wise architects and
builders . .. value-wise buyers.

KENTILE.

The Asphalt Tile of

Enduring Beauty @

KENTILE « SPECIAL (Greaseproof) KENTILE « KENTILE RUBBER TILE « KENCORK
)KENTILE, INC., 58 Second Avenue, Brooklyn 15, New York e 350 Fifth Avenue, New York 1, N. Y. o 705 Architects Building, 17th and Sansom

Streets, Philadelphia 3, Pennsylvania « 1211 NBC Building, Cleveland 14,
Street, Kansas City 8, Missouri « 1440 11th Street, Denver 4, Colorado

Ohio e 225 Moore Street, S.E., Atlanta 2, Georgia e 2020 Walnut
4532 South Kolin Avenue, Chicago 32, lllinois e 1113 Vine Street,

Houston 1, Texas « 4501 Santa Fe Avenue, Los Angeles 58, California « 95 Market St., Oakland 4, Calif. o 452 Statler Building, Boston 16, Mass.
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BUILDING PRODUCTS

Reynolds Aluminum
Residential Case-
ment, Fixed and
Picture Windows,
Awning Windows,
Double-Hung Win-
dows are visibly su-
perior in workman-
ship and finish. Send
for catalog showing
all types and sizes.

You build for two thiggs...pride and profit. Pride in the fine
details of your building. Profit through greater sales appeal.
You will gain in both if your windows are Reynolds
Aluminum Windows...visibly superior in their satin finish, in
their careful assembly of Reynolds own extruded shapes.
Casement Windows with flash-welded corners for greater

rigidity and weathertightness. Awning Windows with

Auto-Lok hardware and cross-lapped weatherstripping.
Double-Hung Windows of extra-heavy depth, precision balanced.
You'll point with pride, too, at Reynolds Lifetime

Aluminum Gutters and Downspouts...non-staining,
Reynolds Lifetime
Aluminum Ogee and
Half-Round Gutters
with matching down-
spouts and fittings,
give you beauty and
superior perform-
ance at a decided
price advantage.

non-rusting, good looking. And you'll note, on the profit side. ..

lowest cost of any rustproof material...easy

application without soldering.
Add the invisible but potent magic of Reynolds Aluminum
Reflective Insulation and you will have used, wisely,
the material in tune with our times...aluminum.
Werite for literature. Reynolds Metals Company,
Building Products Division, 2019 South 9th St.,
Louisville 1, Kentucky.

Military demands for aluminum limit
supply of these products, but Reynolds
is rapidly expanding aluminum capacity.
Keep checking your supply source.

Reynolds Aluminum
Reflective Insulation
is a superior lamina-
tion of embossed foil
‘on kraft paper. High
efficiency without
bulk. Perfect vapor
barrier, too. Rolls of
250 square feet, 257,
33" and 36" wide.

Tallulah Bankhead in "The Big Show' on Radio, Sundays—NBC NETWORKS
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Gropius Exhibit Wins Critical Acclaim

Boston’s Institute of Contemporary Art last
month opened an exhibit covering almost
half a century of creation by Walter
Gropius, 69, chairman of Harvard’s school
of Architecture. Newspaper critics found it
an occasion for evaluating Gropius’ con-
tribution to modern design.

Said the New York Times:
great value lies not in being either architect

“. ..Gropius’

or teacher but in being architect and teacher
. . . (his) principles still stand as basic
themes from which endless improvisations
can be evolved. He is still realistic and
forward looking . .. a whole thinking man,
he has left his mark both.in Europe and in
our own land.”

Said the Christian Science Monitor:
“Those tempted to look upon some of
Gropius’ works as matchboxes on stilts will
be surprised to see some of his creations
attuned to the modern needs of sleekness
and utilization of all available space . . .
Gropius holds his own because there have
been no startling innovations in architecture
since he helped foster its reforms.”

Generally overlooked was what may be
Gropius’ most striking contribution to ar-
chitecture: he was the first to realize modern
building is closely linked with modern in-
dustry, and, accordingly, had his great de-
sign school at Dessau, Germany, liberally
supported by industry and tied in with in-
dustry so his students knew how things were
made that went into their final product.

Gropius, too, found it an occasion for

reflective thoughts. “The real crisis which
the architectural profession faces today,”
“. .. 1is the impact
of industrialization on life and the archi-

he told an interviewer,

tect has generally not been able to bridge
the change. In the future there will be more
teamwork in building—teamwork of the
electrical engineer, the acoustical engineer,
the sociologist and the other people who
are needed to arrive at a good conceplion.
The architect should be the coordinator.
Yet 80% of the buildings today are built
without architects and the average income
of architects is about the same as that of a
bricklayer in the east.”

The exhibit. spectacularly set up by MIT
Visual Education Professor Gyorgy Kepes,
contains pictures and models of 37 Gropius
projects—irom his Pomerania Workmen's
Houses of 1906 to the Architects’ Collabo-
rative Harvard Graduate Center of 1949.
So dramatic was the impact that one viewer
reported the “general impression of walk-
ing through a giant textbook, all black and
white.” After the Boston showing, the ex-
hibit goes to Philadelphia, Cleveland, Chi-
cago, Colorado Springs and San Francisco.
The 214-year-old Lustron-RFC wrangle was
on home stretch last month: RFC dropped
its $15.5 million civil suit against Lustron’s
ex-president, Carl G. Strandlund. Attor-
neys announced it as an “out-of-court set-
tlement.” Actually, the Strandlund family
transferred all of its Lustron stock to the
RFC, including patent rights for the pre-

Third annual Good Design Show, co-sponsored
by New York’s Museum of Modern Art and the
Chicago Merchandise Mart, opened at the Mart
January 10. Carryovers from last June almost
equaled the number of new entries (188 vs. 195).
Architect Paul Rudolph’s well-lit, subdued set-
tings, with space partitioned by translucent

GOOD DESIGN SHOW turns Mart into cane and mesh museur‘n‘”

(above),
drew almost as much attention as the exhibited
furniture, fabrics, and pottery. Show employees
liked setting because ‘it looks just like a mu-
seum.’”’ Also noteworthy: Waite Carpet’s adapt-
able fiber floor coverings, some of paper fiber,
and Eames’s scaled-down chairs (rear right).

screens of string, caning and mesh

Carl Ullrich, Inc.

fabricated porcelain-on-steel housing busi-
ness. Strandlund had put both up as col-
lateral for the first $15 million of the $37.5
million RFC loaned Lustron.

When Architect Paul Rudolph of Miami
appealed to the Navy for a 30-day extension
J. I. Steinmets of orders to active duty
(Dec. issue '51) so he
could arrange the Good
Design Show (see be-
low), he was invited to
present his case to a
board of admirals al
After

hearing Rudolph ex-

the Pentagon.

plain his work for an

RUDOLPH
the admirals were so impressed they re-

hour and ten minutes,

voked the orders entirely.

Named : William C. Vladeck, architectural
s])ecialist in Iarge_scale Affiliated Photo—Conway

housing, as president
of the Citizens Hous-
ing & Planning Council
of New York; Philip
N. Klutznick, president
of the American Com-
munity Builders, Inc.,
as chairman of the Chi-
cago branch of B’nai
B’rith’s Anti-Defama-
tion League; Harris M. McLaughlin, vice
president of the Calif. Bank of Los Angeles,
as president of the Zonite Products Corp.

VLADECK

Elected: Ernest Szekely, 63, president of
the Bayley Blower Co. of Milwaukee, as
president of the American Society of Heat-
ing and Ventilating Engineers.

Died: Gordon Drake, architect, 34, of San
Francisco, Jan. 15, of a heart attack while
skiing near Echo Lake, in California’s High
Sierra. John W. Coulston, 95, retired head
of the Richard Coulston, Inc. paint manu-
facturing firm and former president of the
East Orange, N. J., city planning commis-
sion, Jan. 13 in East Orange; John C.
Knight, 85, first president of the National
Assn. of Building Owners & Managers and
a Metropolitan Life vice president, Jan. 11
in Tice, Fla.; Arthur R. Koch, 77, one of
Brooklyn’s first registered architects who
headed his own business for 50 years, Jan.
9 in Brooklyn; Benjamin A. Howes, 76,
architect, engineer specialist on such sub-
jects as reinforced concrete and electro-
one-time specifications and
materials chief for the Federal Public
Housing Administration, Jan. 9 in Walpole,
N. H.; Harry B. Finnegan, 57, executive
vice president of General Builders Supply

metallurgy,

Corp. and a brother-in-law and associate of
former Postmaster-General James A. Far-
ley, Jan. 7 in New York City.

NEWS continved on p. 44
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Prefabricated and complete in one
package. Includes famous Kennatrack
Series 400 heavy duty track assem-
bled to header at factory, with hang-
ers in place. Can be installed on the
job in 25 minutes.

Header adjustable two ways: (1)
Pocket end allows 34” horizontal ad-
fustment to fit rough opening; (2) Jamb
end permits 3" vertical adjustment,

WATRRACKC 255/

AMAZING NEW SERIES 800 METAL SLIDING PASSAGE DOOR
FRAME GIVES YOU ADVANTAGES NEVER BEFORE AVAILABLE!

saves time
saves labor
eliminates warp

Builders, architects and owners from coast to coast are
demanding the Kennatrack Series 800 Metal Frame for
sliding passage doors. This frame saves time . . . saves
labor . . . eliminates warpage, and can easily be installed
by anyone. Treated for rust resistance. Multiple adjust-
ment features make fit and plumb child’s play. Designed
for all standard 2 x 4 walls. Frames come in standard
door widths. Secure complete facts . . . then you can see
more clearly just what these advantages mean.

THESE ARE
A FEW FEATURES

Door rolls smoothly, quietly on not two
. not four . . . but on EIGHT Nylon
wheels. Ball bearing axles.

Left: Wood filler strips in metal frame
allow plaster base, stops and trim to be
nailed or screwed in usual manner.

Write Dept. E-1

Split jambs and supports also
provide 1” adjustment for height.

JAY G. McKENNA, inc.

ELKHART, INDIANA
JAY G. McKENNA (Canada) Ltd., 104 Jarvis St., Toronto, Canada
SPECIALIZING®*EXCLUSIVELY IN THE MANU-
FACTURE OF SLIDING DOOR HARDWARE
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Build better

Build sooner
with

N cecraericanon |

FREFABRICATION
Spells Opportunity!

Construction of Prefabricated homes
continues to show increases in its
rate of gain compared with total
home building. The swing is
unmistakable. Find out now how
Prefabrication answers man-power
and material shortages, why it meets
housing needs quickly, economically
and profitably. Write for FREE
booklet, *“Build better—

build sooner.” -

START SOONER
COMPLETE QUICKER
SELL FASTER

PROFIT WITH PREFABRICATION

PREFABRICATED

Home Manufacturers’

INSTITUTE

928 20th Street N. W. Washington 6, D. C.
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REPURT FRUM PADUCAH: Defense housing program brought

forth a mouse in ’51, but prospects look better for ’52

Because Paducah, Ky. shares with the Savannah River area in South Carolina the distinc-
tion of being the oldest “critical defense housing area” in the U. S. (designated March ’51),
the success or failure of the housing program there indicates what many of the nation’s 140

other defense areas can expect as they wrestle with their housing problems. At the turn of
the year, Houst & Home Correspondent Bob Schulman submitted this report on Paducah’s

progress and problems:

In the mid-December week when Paducah,
Ky. observed the first anniversary of the
news that its area was to be the site of a
$500 million AEC gaseous diffusion plant,
one native looked over his town and sighed,
“It reminds me of an old patched-up, inner
tube that’s been overinflated.”

The population of McCracken County, in
which Paducah is the chief city, had sky-
rocketed from its 1950 level of about 49,000
to somewhere near 75,000. Of this total, at
least 40% was new to the area. Some 15,700
construction workers were on the payroll
of F. H. McGraw & Co. of Hartford, Conn.,
building the AEC plant. Union Carbide &
Carbon Chemical Co.,which will operate the
installation for AEC, already had 800 em-
ployees on the scene. Some 2,600 more were
at work building a TVA power plant, and
an equal number laboring for a private
utility combine on a second steam plant
across the Ohio River at Joppa, I1l. Nobody
knew how many other people had come to
the Paducah area to work in the 109 new
business ventures launched during 1951.

Piracy rents. At least half of McGraw’s
in-migrants are living in mcre than 3,000
trailers along the highway between Paducah
and the “A-tomic plant,” the rest in ugly
flat tops, barracks or in Paducah itself in
rented rooms, often paying piracy rates
(rent control was reimposed in Septem-
ber, hasn’t yet heen effectively enforced).
County officials, unable thus far to win a
test case necessary before taking action
against poor sanitary conditions in the
trailer areas, reported also some 60 miles
of near-plant roads destroyed by truck and
auto traffic.

Local homebuilders said they were still
virtually stymied by an unexpected FHA
order late last July which put the hex on
any home construction involving septic
tanks. They also were unhappy about high
labor costs, continuing scarcity of mortgage
money, inconsistencies between FHA and
Paducah city building requirements, dis-
parity between FHA appraisals and sales
prices, difficulty in finding buyers able to
raise the cash difference between appraisal-
based loan and sale price. They professed
to find little relief in the downpayment re-
laxation terms of the Defense Act.

For many of these reasons, several Pa-
ducah builders confessed their own unhap-
piness with their products, mostly houses
of unoriginal design selling in the $10,000
to $12,250 range with square footage aver-
aging about 850’ for a two-bedroom unit
and about 975" for three-bedroom units.
Said Builder Roger Christie: “People are
not getting what they want or what they
need. And we’re unhappy at the product
we're offering at prices we have to charge.”

Overloaded facilities. Paducah civic
leaders fretted about traffic-clogged streets,
overtaxed water and sewerage facilities.
Said Druggist John Oehlschlaeger, chair-
man of the civic committee of Paducah’s
chamber of commerce: “The growth’s been
heaped on us too fast. Housing prices are
too high, community facilities are too
scarce and outside aid is too slow in com-
ing. We've got to get relief from some
source.”

Wrote Publisher Edwin J. Paxton of the
Paducah Sun-Democrat: “The one reason
why more homes and apartments have not
been built is that builders must take too
much risk and are not offered sufficient in-
ducement to invest their capital.”

Whose fault? Has private enterprise
been falling down on the Paducah job, has
government failed to entice it into effec-
tive action by a failure to reduce the risks
to reasonable proportions?

Until very recently, the general con-
census in Paducah has been that this was
true, despite a feeling that state and local
FHA and HHFA officials were being ear-
nestly co-operative, doing their level best
to represent the urgency of Paducah needs
to Washington.

The goal for Paducah for ’51 was 500
programmed rental units, 500 units for
owner-occupancy. As of Dec. 1, Kentucky
State  FHA Director Patterson (Pat)

Walker, reported these figures:

No programmed rental units, but 468 commit-
ments on for-sale houses, of which Walker said
“75 to 80%” were completed and occupied. The
last half didn’t look too discouraging. But in his
homes-for-sale accounting, Walker admits he failed
to reckon with an estimated 125 commitments
canceled out by his Washington headquarters
when it belatedly pronounced McCracken County
soil, on the basis of percolation tests, generally

(Continued on page 48)
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Elegant ,
Simplicity Much
of Design Faster

and Easier

of Excluslve

Features
Installation

4 IMPORTANT REASONS WHY

SERIES “410” NATIONAL LOCKset

PATENT APPLIED

NATIONAL
[0CKy&Z

Patent Applied

is available
promptly from .
your regular There's extra appeal in the line of NATIONAL LOCKset keylocks, turn-
supplier S j button locks, privacy locks and knob latches. This has been conclusively
- proven by the enthusiastic acceptance of architects, builders and con-
sumers throughout the nation. Why don't you investigate NATIONAL
LOCKset? Write us for illustrated catalog and complete information.

W - NATIONAL LOCK COMPANY

'I[ Rockford, lllinois * Merchant Sales Division

ﬁi*;
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perforated tileboarxd
Insulite's new

ACOUSTILITE

Insulite, leader in insulation board research, brings you a
tough, new perforated tileboard that goes up quickly, easily . ..
even when applied by inexperienced workmen!

Your own mechanics can apply Acoustilite quickly, easily in homes, stores, bowling alleys,
offices, churches, schools, theaters and other public and commercial buildings without special
tools or previous experience.

Heavy-duty flanged tongue-and-groove joint makes it easy for anyone to do a fas*, finished
job over furring strips with nails or staples. For quick application over continuous surfaces

with adhesive, select Acoustilite with the beveled butt-edge joint.

You’ve never seen anything like it! The sparkling white units with smooth satin-finish and
cleanly-drilled holes produce the most beautiful perforated tileboard jobs you’ve ever seen.

For samples and complete facts, see your Insulite dealer or drop us a card!

A2 INSULITE DIVISION
MANDOJ| Minnesota and Ontario Paper Company, Minneapolis 2, Minnesota

INSULITE AND ACOUSTILITE ARE REG. T. M. U. S. PAT. OFF.
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philippine
mahogany

INSIDE and OUT

write for

-

complete information

PRILIPPINE MAHOGANY ASSOCIATION, INC.

Dept. B-1, 111 West Seventh Street, Los Angeles 14. California

PHILIPPINE LUMBER PRODUCERS ASSOCIATION. MANILA

REPORT FROM PADUCAF:

unfit for septic tank sanitaticn. This cut the
number of programmed for-sale commitments
down to 343. Of these, 160 were occupied, 66 under
construction. Of the total occupied, less than 60
were sold under relaxed credit to defense workers.

This could mean either that others were
purchased by defense workers who found
the credit relaxation not a sufficient saving
o> bother about—or it could mean, as
L “ler Christie suggests, that the young
technicians now coming to Paducah as
permanent AEC-plant personnel are cling-
ing to their cramped rental quarters be-
cause they can’t find what they want in the
housing offered, or can’t raise the necessary
down payment.

“Most of these kids can’t make any more
down payment than their moms and dads
can lend them,” says Christie sadly. “I've
been 90 days finding a man with a $4,100
down payment on a $12,850 house FHA
appraised for only $10,250.”

Gov't plans only half. Estimates vary
on the extent of unprogrammed home build-
ing. Walker puts the total at 150; Glenn
Lovern, HHFA area representative, sels it
in excess of 300. While some of these fall
into the same range as the programmed

housing, most—completed or abuilding—
are in the $15,000 to $25,000 range, un-
exciting as to size or design. It seems im-
possible to tally, but there is much talk in
Paducah about homes, both programmed
and unprogrammed, completed but stand-
ing vacant for want of buyers with the
necessary cash. No Paducah home builder
would admit to having his homes going
begging, but most concede, like Christie,
that there is a wide gap between buyer and
seller.

Hope. Yet, as the year reached its dismal
end, FHA Man Walker was elated. Ed C.
Caine, Union Carbide & Carbon Chemical’s
industrial relations superintendent, said:
“We're relaxed for the first time since we
cot here.” Said Robert E. Rose, bright, in-
ventive assistant to AEC Project Chief
Kenneth A. Dunbar: “We believe we're
on the way to getting the major part of this
housing thing licked.”

The reason: Dec. 1951 brought the first
breaks for Paducah in rental housing con-
struction. The projects, still very much
on paper but slated to add up to a total of
768 moderate-rent apartments:

p Selection by the AEC of the Midwest Mort-
cage Co. of Louisville as sponsor, under Title 8
of the National Housing Act, of a 500-unit rental
subdivision for AEC-McGraw and Union Carbide
personnel. Before this was possible, Dunbar and
Rose had to take steps early this fall to get AEC
qualified to benefit under Title 8 (the Wherry
Act). Authorization came Sept. 1. Bypassing, in
the interests of time, the complicated bid procedure

used by the military (Rose says a study showed
that of 25 military cases, 13 took an average of
seven months before construction began), AEC

in Paducah sought guidance from Pat Walker
of FHA, invited 10 area builders in to discuss the
proposition, picked Midwest. Midwest’s chief re-
commendation: its construction of 1,000 Wherry
Act rental units at Fort Knox. In Paducah, Mid-
west plans to spend $4 million on 350 detached
single family and 150 multi-family units of asbestos
and wood siding. Estimated monthly rental for a
two-bedroom (950 sq. ft.) apartment or house:
$85. Financing: by Chase National, the Bank of
Miami (Fla.) and Citizens’ Fidelity of Louisville.
Scheduled completion: five months from start of
construction.

) Approved by FHA: construction, under section
207, of 22 frame walk-up units to contain 34 two-
bedroom apartments (840 sq. ft.) that will rent
for between $65 and $75 monthly. The builder is
34-year-old Walker Hall, of Louisville. Iie hopes
to have most of the apartments ready for occu-
pancy by June. Financing: by Guaranty Mortgage
Co., Memphis.

p Filed with FHA in Louisville: proposal by
radio station owner W. Prewitt Lackey of Pa-
ducah, in association with Omer Goetz of
Evansville, to build under section 903 of the
National Housing Act 76 Gunnison duplexes,
slated to provide 64 two-bedroom units (816 sq.
ft.) to rent for $75 monthly and 12 three-bedroom
units to rent for $85.

p Filed with HHFA: an application by the
Memphis firm of Jack Haralson and J. W. Pilley
to build 128 two-bedroom rental units under Title
9. Last year Haralson and Pilley abandoned a
similar rental project because of absence of a
crutch like Title 9. “We'd tried every section
in the book and gotten nowhere,” Pilley says.

Skittish lenders. Pilley, while reporting
that such big lenders as Aetna and Pruden-
tial are not showing such new activity in
Paducah as they are in Memphis, says he
feels the money market is beginning to
thaw, at least on rental project financing.
For their Paducah project, he and Haralson
will use Fanny May as a “safety measure.”
later seek private financing in Memphis.
“Metropolitan Life is making a few con-
ventional loans on a 15-year basis,” wist-
fully observes Robert Rawls, of Southern
Trust Co. of Louisville.

The over-all picture may seem brighter,
in terms of rental unit building, than it
actually will prove to be, Paducahans say.
For the site of its 500-unit project, Midwest
took an option on 140 county acres that
Builder Martin Conrad found himself stuck
with after FHA’s septic tank ruling confined
him to 27 houses. So far, Paducah’s city
commissioners have sidestepped prompt ap-
proval of a proposal to annex the Conrad
site so Midwest could tie into the city sewer
system with an 11,000-foot line.

Says John Oehlschlaeger of the Chamber
of Commerce: “Our sewers and water sys-
tem are overloaded already. It will take $3
million alone to put the sewers in shape for
substantially increased usage, and our water

(Continued on page 52)
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Give them the finest
heating comfort and...

cut your costs to the bone!

Coleman Floor Furnaces

There’s nothing like a Coleman Floor Furnace for easy
cost-saving installation! It’s one complete unit, and it
slips right into the floor. The “Shalloflow” Gas Model is
so shallow it needs no excavations, no costly duct work,
no added plumbing expenses.

For new homes, old homes . . . low-cost homes . . .
homes with or without basements—Coleman Floor Fur-
naces provide the low-cost, automatic comfort that home-
buyers want. They automatically circulate all the heat
needed, where it’s needed, through g to 5 rooms. Provide
“warm floor” comfort for the children, too!

Coleman Floor Furnaces come in two types. The Flat
Register Model fits flush with the floor. The Dual Wall
Model has two registers, fits beneath wall or partition to
heat two rooms at the same time. Models for Gas, Oil
and LP-gas. For better, low-cost home construction, for
the comfort of your customers, write for details today!
The Coleman Company, Inc., Wichita 1, Kansas.

GAS MODELS APPROVED BY AMERICAN GAS ASSOCIATION;
OIL MODELS LISTED UNDER LABEL SERVICE BY
UNDERWRITERS' LABORATORIES

Dual Wall Floor Furnace
fits under the wall be-
tween two rooms, heats
either or both, as desired.

Coleman ‘know-how” and consumer acceptance of the Coleman
name as a standard of quality will help you sell homes faster.

Comfort Costs So
SEE OUR

Little with a Coleman

America's Leader in Home Heating

The Coleman Company, Inc., Dept. MB-651, Wichita 1, Kansas

-
|
|
|

Please send me information on Coleman Floor Furnaces— I
|
|
|
|
|
|

O Gas [ oil ] LP-gas
Name
Street
City. Zone____State
RGP R o Sl AT o o e e e e
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think about IMOPS

and moppets

to build yourself a better rep!

The family that moves into your next house
will tell their friends what they like
and don't like in that house.
If you install Flor-Ever, the vinyl plastic
floor covering, you will give them
many good things tosay « .. . .

FLOR-EVER CUTS CLEANING CARE
This vinyl plastic floor covering is
non-porous. Dirt and dulling film

can’t saak or grip into it—and therefore it
is wiped clean faster and easier.

FLOR-EVER’S SHINE LASTS LONGER
Flor-Ever never needs waxing for protection,
and because dulling film is wiped off

so easily by occasional buffing or mopping,
the plastic-bright glow lasts longer.,

FLOR-EVER IS AMAZINGLY STAIN-RESISTANT
No grease or oil used in a kitchen will stain

or harm Flor-Ever. This floor covering

cannot be damaged by harsh soaps containing

caustic lye or alkali, nor even

by household chlorides or bleaches.

FLOR-EVER WILL WEAR LONGER
Flor-Ever, compounded of pure vinyl clear
through to its Permo-Seal back, is
guaranteed to outwear old-type composition
floor coverings 150% as thick.

FLOR-EVER’'S COLORS CAN'T RUB OFF
Flor-Ever’s vinyl-bright colors are not

‘on the surface. They go clear through the

entire long-wearing material.

FLOR-EVER OFFERS MORE DESIGN—by the TILE and ,
Flor-Ever’s 17 unique colors can be o
combined with versatility never before known
because all colors are available in:
Seven widths by the Yard—

Standard —6 foot (72”)

For counter tops and special effects:

Borden 5 Fes | FlOl’-Ever’

Borders—9” Feature Strips—1” Vinyl pIOSﬁC
Two sizes by the Tile— i ]
FLOOR COVERING

9;: X9” 6”Xx6”

DELAWARE FLOOR PRODUCTS division of Congoleum-Nairn Inc. WILMINGTON, DEL.
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Build for " it Markets |
with the 52 P & H Home Line

OUR 1952 market will be broader, your sales bigger, and

Now you can offer high quality P & H

Costaktotianih dasTen i for. your costs lower if you build the new P & H homes. These

tant $7,000 to $12,000 range. architect-designed homes are styled and priced to bring the

‘ 1l t e be -
You qan ol bweofage S B cream of every profitable market to your door.

homes, from 672 to 864 square feet, g Sigs
S5 T8 Dl e R for a6 Whether you build for individual home buyers or for large-
ect variety—and meet all government scale housing projects, you'll have all the benefits of P & H
regulations. prefabrication . .. high volume sales, no materials shortages,
Three basic floor plans, all reversi- ; y >
fie o el L R B prompt delivery, fixed final costs, rapid return on investment
s are e ¢

models...the careful P & H engineered capital and ﬁnancmg-

construction and quality materials are The P & H home package assures you of lower risks, lower

all there. Only a few of the luxury ; : : el
: costs. It's shipped 83 % complete, paring your on-site time and
extras are omitted to help you expand

your sales and profits with low cost labor to the bone.

housing. Write for bulletin today. Start your own building boom, your profit boom now...
with the new 1952 P & H home. Write for booklet today.

HARNISCHFEGER

CORPORATION
HeO- U 5 E =5 DI VISI ON
52 SPRING ST., PORT WASHINGTON, WIS.
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W”y choose Electromode? Because you use it all year 'round
for heating when you need it and as a quick dryer for
hair, clothing—even film. Your whole family will enjoy
the abundance of clean, comforting heat from an Electro-
mode Wall-Type Automatic Heater. Electromodes are safe
... with their famous, patented, cast-aluminum heating ele-
ment and built-in safety switch, there is no danger of fire,
shock or burn.

can you use it? In the bathroom or any small room in
your home, old or new. If you have a chilly bathroom,
den, nursery, laundry room, it will pay you to buy Elec-
tromode.

much does it cost? Only pennies a day for wonderful,
extra convenience. Gives you years of dependable heat-
ing service and big saving in fuel dollars. Current is used only
when heater is “on.” Automatic control eliminates operation
when no heat is needed. Just set the thermostat at the temper-
ature you desire between 40° and 80° and forget it.

by thousands of users. Electromode Heaters set a new
standard for performance, value and beauty. Models
available in white or chrome, automatic or non-automatic.
1320 watts, 110 volts, 4508 BTU input. Approved by the
Underwriters’ Laboratories. Buy today—heat tomorrow!

4{ HEAT FOR BIG ROOMS

For more heat in those large cold rooms, from
attic to basement, use Electromode Wall-Type
Down-Flo Heaters. They're automatic too.
Available 1500 to 4000 watts.

How To Get Your ELECTROMODE

Call your nearest electrical appliance dealer, electrical contractor,
or fill in coupon and we will send complete literature and prices
on Electromode Heaters of all types and sizes to meet your needs.

|
|
ELECTROMODE CORPORATION :
|
|
|

ELECTROMODE !
leader in electric heating !
since 1929, makes a com- |
plete line of electric heaters |
for home, office, camp, | DEPT. HH-22 * 45 CROUCH STREET * ROCHESTER 3, NEW YORK

|

|

|

I

farm and industry in sizes

and styles to meet any N A e
heating problem 1500 to ADDRESS A e, o LR B L T A i S e e I
45,000 watts. |

8 5 T R W SR 0 =SB £ L. - STATE - miw |
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REPORT FROM PADUCAH:

commission needs at least a million. It’ll
be a long time—years—before the city bene-
fits in revenue from the boom.”

Reluctant officials. Paducah’s Mayor
Stuart Johnston agrees with Oehlschlaeger,
waves aside the report of an Indianapolis
engineering firm pronouncing the city sewer
system in shape to take a load like Mid-
west’s. “If we’re to move ahead, Washing-
ton’s got to move along with us,” says the
mayor, who represents a shoe firm in Pa-
ducah, Thus far, he notes, Washington’s
chief contribution by way of aid in com-
munity problems has been the allocation of
more than $750,000 for operation of tem-
porary school facilities. Paducah did its
local share last November, when its citizens
overwhelmingly approved a $2.5 million
bond issue for five new schools. Also, Pa-
ducah is currently building its first new
fire house in 40 years.

Says Carbide’s Ed Caine: “I didn’t think
they would, but it does look as though
enough of our transferees from Oak Ridge
and elsewhere have gotten into houses to
tide us over. They're a little uncomfort-
able, and strapped for cash, but they're
doing all right. But beginning in March
we’ll have to begin recruiting at least 250
skilled mechanics from other areas for work
here. They’ll want to know about places to
rent. We'll be able to use rental units as
fast as we can get them. I hope things are
stirring.”

Costs rise. Builder Conrad says costs
(labor and materials combined) have risen
another 10% since last summer. Plastering
is up to $2 a yard. “And we still have to
compete with the government for man-
power,” he adds. “You’ve just about got to
work ’em time and a half on Saturday, to
keep ’em with you. Besides, some of the
best workers are out at the plant and we
builders get the inefficient leavings.” Says
Builder Christie: “Another thing that
pushes up the price is the cost of off-site
improvements, such as curbs, streets and
cutters. That ought to be pro-rated as be-
tween the city and the builder, but the city
seems not to give a damn. Besides, FHA’s
requirements for stuccoing foundations,
shutters, other extras add about $100 to the
price. The FHA asks for a 42” walk, 4”
thick, but the city wants a 60” walk, 5"
thick.”

Adding it all up, the way has been cleared
for effective action in the rental realm, but
in the field of homes for sale, industry and
government have moved convulsively and
brought forth a mouse—a messy, costly
mouse at that, which builders “adjust to”
but can hardly brag about.
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The most beautiful popular-priced

Asbestos Roof ever developed by Johns-Manville

In pleasing colors...with rich texture...

J-M Asbestos Shingles are fireproof, rotproof and weatherproof

Anmerican Colonials are rigid shingles made of asbestos
and cement—two practically indestructible minerals.
They have the same sturdy qualities that have proved
themselves over the past 40 years in all J-M Asbestos
Shingles, but in addition they have a new styling, new
striking beauty of design and a new note of architec-
tural simplicity and distinction.

Johns-Manville developed the American Colonial
Shingle so that the beauty, permanence and fireproof
qualities of an asbestos shingle roof could be enjoyed by
the owner of even a modestly priced home. They are
economical in cost, economical to apply.

Each shingle is de-
signed as a rigid as-
bestos-cement strip—
covers as much area as
5 ordinary shingles.

i

The shingles are self-
aligning. This speeds
application. Larger size
means fewer pieces to
handle.

The finished roof has
a pleasing horizontal
shadow line. Matching
shingles come for hips
and ridges.

For full details and a free brochure showing
the full color range of American Colonial
Shingles, write Johns-Manville, Box 290, New
York 16, N. Y. In Canada write 199 Bay Street,
Toronto 1, Ontario.

Johns-Manville

JOHNS-MANVILLE

PRODUCTS
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architectural home designs whiﬁé
are enhanced by Ceco Windj& S\
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E)r every style of home architecture, there is a Ceco

Steel Casement, designed not only to blend ‘harmo-
niously, but actually to heighten and enhance the indi-
vidual charm of each style . . . to accent the clean, modern
lines of Contemporary and Tri-level architecture...to
emphasize the spaciousness and informality of the Ranch
style home . . . to compliment the simplicity of Cape Cod
Colonial . .. or to give added grace to the dignity of the
Provincial home.

Yes, there is a Ceco Steel Casement to suit every taste
...always in good taste. Always a good buy, too, because
Ceco Windows offer every practical advantage. They’re
precision engineered for the tightest weather-seal...

are easy to open and close...won’t stick or warp. They’re

| S
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designed for maximum ventilation control, light, and
vision. When you choose Ceco Steel Windows, you know

economy, too.

you’ve chosen the very best...you assure your customer’s

CECO STEEL PRODUCTS CORPORATION
General Offices: 5601 West 26th Street, Chicago 50, lllinois

Offices, warehouses and fabricating plants in principal cities

'-Fm" for You

560\ West 26“‘\ Street, Chicogo 50 ilinots
e ’
S g

o bo
4 me Cec
please s€
Cosemems" and catalog

i a
oklet titled "New 29{
detailing windows 10
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all types of
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J]
BUILDING BLANKET

THE REFLECTIVE INSULATION THAT
' COMBINES /A POSITIVE CONTINUOUS
VAPOR BARRIER WITH SAG PROOF,
RIP RESISTING APPLICATION.

When you specify Alfol Building Blanket
your client gets the finest in reflective in-
sulation. The pure aluminum foil surfaces
instantly and continuously reflect 95% of
all radiant heat. And Alfol, because it is
applied in a continuous length across the
stud faces, provides the finest moisture

protection obtainable—at any price.

Remenber - ONLY ALFOL

HAS BOTH THESE GREAT FEATURES

1. Suspended aluminum foil
sheets providing multiple
reflective air spaces.

y 3 Heavy water-proof
duplex backing for
continuousmoisture
protection and pos-
itive application
support.

1 Alfol is manufactured in five types in four standard

widths of 12", 16", 20" and 24" in continuous rolls of

250 sg. ft.
REFLECTAL CORPORATION

15833 F. 4 TR ST1., . . . NEW YORK 17, N. ¥,

Free 114-page archicects data book avail-
able upon request. Address Dept. A-2.

THE FIRST IN REFLECTIVE INSULATION
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LETTERS

THE CASE FOR THE WIDER LOT

When House & HomE surveyed the case for—and
against—the wider lot (H & H, Jan. ’52) letters
in favor were too many to print. Typical of the
reactions to the problem are these.—FEb.

Sirs:

I would suggest that we have found that
lots with 574" to 60’ frontage are far more
desirable for houses in the $8,000 to $15,000
price range. Standard homesites were once
50" x 140’ lots. These were usually developed
in a block of 600" frontage and 300" depth,
with the street on each of the four sides and
a 20" alley. In utilizing the same amount of
ground, lots of 60" frontage and 110" depth
with 5" to 7’ utility easement in the rear will
produce two or three more lots that are far
more desirable for present day tenancy.

S. CHESTER Davis
Chester Davis Co.
Oklahoma City, Okla.

Sirs:

The problem of front and side yards is quite
complicated. Until recently, it was generally
accepted that the greater the depth of the
front yard, the higher the class of neighbor-
Probably the
original idea was that if you set your house
farther back from the street, you would be
less annoyed by the dust raised by carriage
wheels and horses’ hoofs. With the passing
of the horse and the coming of dust-free street
surfaces, this reasoning has lost its original

hood you were creating . . .

cogency. Add to this the very sensible change
in architectural design which places living
rooms at the rear of the house and the use of
acoustic insulating materials to screen off
street noises, and our reasons for excessive
yards are disappearing.

There still remains one good reason for
insisting on some setbhack: to avoid excessive
costs if the street is ever widened. There is a
delicate legal point involved here concerning
the taking of property by a public agency
without just compensation to the property
owner. In many jurisdictions, this reason must
not be breathed, but we should recognize that
it still exists.

The need for side yard requirements is
based quite clearly on the need for assuring
light, air and protection from exposure to fire
hazards. Twenty years ago it was felt that a
lot 40" wide afforded enough area to build an
adequate house and to provide adequate side
yards. This width was pretty widely accepted
as the minimum in subdivision regulations.
Without making an actual survey, I would
guess that 60" is today the most commonly
used figure.

About three years ago, I helped write sub-
division regulations for the new town of Park
Forest, south of Chicago. We used 65" as a

(Continued on page 60)
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You’re ahead 4 ways when you

SPECIFY SERVEL

AIR CONDITIONING EQUIPMENT

EXCLUSIVE ADVANTAGES OF SERVEL “ALL-YEAR”’
AIR CONDITIONING MAKE IT YOUR BEST CHOICE
FOR TODAY—AND FOR THE YEARS AHEAD!

Use existing steam lines to operate
Servel at low cost!

Servel *'no moving paris” design
cuts maintenance costs!

i MW%W&W\

Servel air conditioning units can be
connected to any present source of
steam to give you air conditioning at
nominal cost. Servel “All-Year” Air
Conditioners also operate on gas, oil,
LP gas, waste heat, or steam from
any source, at any pressure. With this
multiplicity of fuels, Servel lets you
choose the most economical energy
source for any installation.

Servel has the model to do
all jobs better!

Do you have a factory problem that
could be solved by the use of chilled
water in one of the processes? Servel
has the unit to remedy it! What do
you want to air condition . .. a factory
space, a store, an office? Servel has the
unit or combination of units to provide
economical air conditioning how and
where you specify it! You may have
cooling only . . . a year ’round combina-
tion of heating and cooling . . . or com-
bination units for vibration-free
multiple floor air conditioning.
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Operating on the famous absorption
principle, Servel units deliver quiet,
continuous, vibrationless operation
at peak performance...year atter
year . . . and, because there is nothing
in their cooling systems to wear out,
require a minimum of maintenance!
Operating within a vacuum—they
are absolutely safe.

Servels have a five year
factory warranty

»

The perfected Servel ab-
sorption refrigeration unit
is warranted for five full
years! Five times as long
as all other air condition-
ing units having compara-
ble capacity.

Servel air conditioning
offers low operating costs,
proven dependability,
vibrationless operation—
and an exclusive 5-year
warranty.

s i

Write for the amazing cost-cutting facts about

Servel Air Conditioning today!
SPECIFY SERVEL . .. the air conditioning that offers low operating costs,
guaranteed dependability in home, cial or ind ial i lati

Y

Servel, Inc., Dept. MBL-2, Evansville 20, Indiana
Gentlemen:

I’'m interested in more information on Servel’s new, low cost air
conditioning. Rush me details on ( ) Industrial ( ) Commercial
Air Conditioning.

Name . o
s 9 o g R S 0
AIR CONDITIONING 1 HOREIR L s 2
Made by the makers of the famous Servel Refrigerator
City Zone State

SERVEL, INC. ¢ Evansville 20, Indiana
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What H 4 1. Complete weathertight
w wlﬂdmu' vooe protection!

- » 2. Eusy sliding windows
at oll times

BILT g WELL
i1 P o
wooD ¥ WORK

Ao
TH

SOES NOT BIND
BLIND STOP

BILI-WELL

SUPERIOR Windows
have daz# these qualities

Cut-away view of Bilt-Well's exclusive Jamb-liner and weather |US ' ' I
strip—the secret of the Bilt-Well Window's superiority S0 e LRI

25/32” outside sheathing and 34” lath
and plaster on 2x4's—and Superior full
width jamb.

25/32” outside sheathing and dry-wall

(357 or Vor) inside o 2x4's and  Laboratory tests prove that Bilt-Well Supe- snugly but slide easily and smoothly under

“Superior™ minus inside smip oniomb. i rWindows havealmostdouble theweath-  all conditions without the annoyances of

r ertight efficiency required by the American sticking and rattling. This unusual ease of

Wood Window Institute’s specification operation is also due to the truly counter-

Here’s why. The patented Superior Jamb balanced sash by overhead spring balances.

Liner is flexible which means it auto- There’s special news, too, for you who

matically takes care of expansion and are so closely connected with the building

Wi aatetr st DEL o contraction: industry. Bilt-Well Superior Windows are

Biadslap an rimn eda i e And because this problem of expansion ~ now made adjustable to various wall thick-
' \ and contraction is taken care of, windows fit nesses. See illustrations.

CARR, ADAMS & COLLIER €O., Dubuque, Iowa

Here’s a list of the BILT-WELL LINE e Superior Unit Wood Windows e Exterior & Interior

‘ Doors e Entrances and Shutters e Clos-tite Casements o Carr-dor Garage Doors  Basement Unit Windows
Z;’;ﬁ::i‘i‘je‘:‘E,Z',’,’“i‘fsj:fi:ﬁ‘l‘ig’;;”:: o Louvers & Gable Sash » Combination Doors e Screens & Storm Sash o Corner (China) Cabinets o Ironing
2x4's, cut-off rib on blind stop. Board Cabinets o Mantels & Telephone Cabinets  Nu-Style & Multiple-Use Cabinets o Stair Parts

#
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ITS A LONG

SLOW JOB FOR BTUS

TO PE

It takes more than one hour

for one-quarter of one Btu to pass
through one inch of Balsam-Wool®
one foot square. This low “‘k'’ factor
is the reason so many architects

specify Balsam-Wool sealed insulation
for lasting protection. Complete
information—including an A.l.A. folder
of application data sheets—is yours for
the asking. Write for it today.

Wood Conversion Company,

Dept. 147-22, First National Bank
Building, St. Paul 1, Minnesota.

balsam wool

Sealed Insulation — A Product of Weyerhaeuser

HOUSE & HOME « FEBRUARY 1952
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A new Flooring Tile of \
Unusual Beauty and
Outstanding Performance

INTRODUCING the most beautifully colored resilient
flooring tile ever made—and the most versatile for installation purposes—
AZROCK’s new VINA-LUX! Its vinyl resin—asbestos

composition makes possible many advantages over ordinary types

of flooring. VINA-LUX gives you—

BEAUTIENL, RICH COLORS unsurpassed for clarity and ac-

curacy. The whole range of VINA-LUX colors from its lustrous
black to its clean, bright white is the interior designer’s dream.
You can really build attractive interiors when you use VINA-LUX
on the floor.

GREATER INSTALL-ABILITY over a wider variety of sub-floors than

any other resilient flooring material. Use it either over wood or
concrete sub-floors, on or below grade. VINA-LUX has exceptional
structural strength, density and flexibility.

MINIMUM MAINTENANCE COSTS andet wotinal 1Rl condi:

tions. No waxing is necessary to keep the closely textured surface
of VINA-LUX sparkling clean.

GREASE RESISTANCE UNEXCELLED in the flooring field. VINA.

LUX is not damaged by most commonly used petroleum solvents
or food fats.

" EXCEPTIONAL WEAR RESISTANCE that means extra years
of service. Tough, durable VINA-LUX stands up like iron under

the heaviest traffic.

% 'a%f —designed and built to do a better job in every

way—is available now. For detailed literature and sample tiles,
write to:

UVALDE ROCK ASPHALT CO.

Makers of AZROCK Asphalt Tile and AZPHLEX Thermoplastic Tile
FROST BANK BUILDING ® SAN ANTONIO, TEXAS

“Azrock Makes Fine Floors”

LETTERS

minimum width. If we were to rewrite those
regulations today, after seeing the houses that
were constructed, I am quite sure that we
would increase that figure to 75'.

The current practice of placing the house
with its long axis across the short dimension of
the lot is showing the obvious need for greater
lot widths.

Dennis O’HARrRoOw, Assistant Director

American Society of Planning Offlcials
Chicago, III.

Sirs:

Most of the new construction now (in Dade
County, Fla.) is on lots 75 x 100’, which
make very nice plots and which we think are
a decided improvement over the old smaller
and narrower lots.

ALLEN MoRris, Executive Vice President
The Keyes Co.
Miami, Fla.

Sirs:

Land development costs for single-family,
detached developments have risen by 50% or
more since June, 1948. For instance: Costs in
the Chicago area a year ago were up to ap-
proximately $16 a front foot; on the West
Coast comparable costs were in the neighbor-
hood of $15; in the Middle West, around $13.
Front foot costs today have been stated as
high as $20.

I was interested in your apparent concern
with the square lot. You will find, I think, that
front foot costs under such a plan would be
greatly increased, as normal single-family
development will require a lot of approxi-
mately 100" deep in any case. Reduction of
lot depth only has the effect of reducing utili-
ties on side streets, which is a small percent-
age in the total, particularly where the mod-
ern long block of 1,200” to 1,800 is used.

Max S. WEeHRLY, Executive Director
The Urban Land Institute
W ashington, D. C.

Sirs:

Concerning homesites of more frontage and
less depth, on account of the popularity of
ranch houses, I am inclined to agree that this
is a very sound idea. In my opinion, operative
builders and individuals are often “penny wise
and pound foolish” in failing to allocate more
land to homesites. We believe that a home
builder is often justified in temporarily omit-
ting some “frills” or expensive details in a
house, in order to have adequate land, making
possible more enjoyment of trees, flowers and
privacy. We have so often seen homeowners
disappointed when someone built on either
side of a small site, thus destroying privacy
and depreciating the value of the house.

RoBERT JEMISON JR., President
The Jemison Co.’s
Birmingham, Ala.

THE MAGAZINE OF CZUILDING



Electric water heaters

These Rhodes houses in Media, Pa., were priced at $8,900. Mr. Rhodes lays a major part of his success to the electric appliances
which he mcludes—the Electnc Water Heater, as well as electric range, dishwasher sink and refrigerator.

says Pennsylvania builder SAM RHODES

“When I sold 45 houses without any effort,” says Mr. Samuel M. Rhodes, Jr.,
of Media, Pa., “I realized I must be including some features that were star
salesmen. One of them was the Electric Water Heater. Customers just natur-
ally take toit. I explain how installation is made in the most efficient location,
because there’s no flue or vent. I point out how one result is short hot water
lines, and how they keep down radiation losses. People also like the economy
of the Electric Water Heater due to its fully insulated tank—and the fact
that it’s built to last a long time, and gives them all the hot water they need,
whenever they need it. The clincher is that the Electric Water Heater is

fully automatic.”
‘»{m Homes with,

olectric water heaters e

ALLCRAFT e« BAUER « BRADFORD « CRANE-LINE SELECTRIC e« CROSLEY e DEEPFREEZE
FAIRBANKS-MORSE + FOWLER e FRIGIDAIRE « GENERAL ELECTRIC o HOTPOINT e« HOTSTREAM
JOHN WOOD « KELVINATOR e« LAWSON = MERTLAND ¢ MONARCH o NORGE o PEMCO + REX
RHEEM « SEPCO « A. O. SMITH « THERMOGRAY « TOASTMASTER ¢ UNIVERSAL « WESIX o WESTINGHOUSE

ELECTRIC WATER HEATER SECTION
National Electrical Manufacturers Association
155 East 44th Street, New York 17, N. Y.
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Also Manufactured and Distributed in Canada by C. A. McRobert and Son, Ltd., St. Laurent, Quebec
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How VAN-PACKER

racsoney CHIMNEY
meets architectural
standards everywhere

Van-Packer is tested and approved
fire-safe by Underwriters' Labora-
tories for all fuels. F.H.A. accepted.
Has double-sealed, protecting joints
—fire-clay tile liner and insulating
vermiculite concrete wall equal in in-
sulating value to 24’ of brick or 70"
of ordinary concrete,

-lrd.l'I.:Pd.I:k.El'l. CORPORATION

Allows location of the furnace and
hot water heater in their most effi-
cient location...and the fireplace
wherever it best suits architectural
design. Van-Packer Masonry Chim-
ney gives architects freedom in plan-
ning without additional cost. More
efficient heating plant installations
often pay the cost of compact Van-
Packer. The time saved on the job,
the conservation of space, and
greater operating efficiency make
the complete Van-Packer an impor-
tant item for architects to consider
in their planning. Van-Packer Pack-
aged Masonry Chimney is nation-
ally distributed through reliable
heating and building material job-
bers and dealers. .. available for
immediate delivery anywhere. Write
for free architects’ sheets and name
of local jobber or dealer.

Dept. 1902: ® 209 S. LaSalle St. ® Chicago 4, lllinois

BEHIND THE BLUEPRINTS

RAPHAEL SORIANO, 44, was born on the Island
of Rhodes in the Aegean Sea, came to Amer-
ica in 1924 and worked his way through archi-
tectural school at U.S.C. Since 1934, he has
had his own architectural practice in Los An-
geles, has won numerous awards for his dis-
tinguished houses and stores. Soriano’s cur-
rent preoccupation with steel-framed houses
has produced ccveral residences and a well-de-
tailed, ten-unit apartment house (p. 67).

Architect DONN EMMONS, 41, of Wurster, Ber-
nardi & Emmons, graduated from Cornell
(°’33) and advanced from depression jobs as
laborer and designer of streamlined truck
bodies to a Los Angeles architectural office.
In 1938 he migrated to San Francisco, joined
William Wurster, and became a partner six
years later. The office’s distinctive portfolio
of Bay Region houses includes the trio of bal-
conied homes published this month (p. 74).

Architect MARIO CORBETT's father before him
was an architect, and a friend of Stanford
White’s. Mario was trained at his father’s
drafting table, at the California School of Fine
Arts and in Europe, first on holiday junkets
and later on a traveling scholarship. He now
designs houses with a strong, regional modern
character (p. 79) that is a clean and com-
plete break from his father’s Beaux Arts in-
doctrination. He practices in San Francisco.

New York Architect GIORGIO CAVAGLIERI, 40,
was born in Venice and educated in Milan
and Rome (1927-1932). Upon coming to the
U. S. in 1939, he was surprised to find Amer-
ica still choosing between two types of archi-
tecture (traditional and modern), for his
Italian training and practice included only
the contemporary. During World World II he
rebuilt hospitals with the Army Engineers
from Normandy to Berlin and received the
Bronze Star. The remodeled farmhouse in
Connecticut (p. 82) is a postwar project.

SYLVANUS G. FELIX and
JOHN J. GRIFFIN are prac-
ticing attorneys and tax
counsellors in Oklahoma
City. An ex-football
hero, Felix, 41, holds
twin degrees in account-
ancy and law, builds 200
houses a year, practices
law, lectures and writes
extensively on housebuilding tax problems
(p. 106). Griffin, 37, is also a lawyer-account-
tant, builder and tax editor.

Thirty-four-year-old Architect NED COLE de-
signs for builders, fabricates wall storage
units and builds houses for his own account
in Austin, Tex. to illustrate how his design
details look, work and pay off. Cole is an
architect (University of Texas, 1939) with a
sharp eye for builders’ costs (p. 116), has
taken postgraduate courses in accounting to
supplement his design training.
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Street of new homes in Searlhurst Subdivision, Cuyahoga Falls, Ohio.
“Century” Siding Shingles used on all 166 homes in this project.

HOUSE & HOME -

& R0 i
\ \

ARCHITECTS: Firestone & Cassidy
CONTRACTORS : Heslop Building & Realty Company

Color. .. protection...beauty...economy...

four reasons why it is easier
to sell houses sided with

‘Z’MM%@”

ASBESTOS -CEMENT

SIDING SHINGLES

“'Century” No. 57 Siding Shingles give low-cost
coverage because of large unit-size.

We’ll be glad to send complete
application data on request. Write for it.

FEBRUARY 1952

Consider the colors: Smart . . . attractive . . . reflecting
up-to-the-minute color preferences! The *‘Century’”’
colors—SHELL WHITE, SUN-GLO BUFF, SEA GULL GRAY,
and FaTHOM GREEN—give you a range to meet every
owner’s ideas on architectural appeal, distinctive styling,
and harmony with surroundings; let you build harmo-
nious variety into multiple-unit developments if that’s
your problem.

The protection is broad: “Century’” Shingles protect
against weather; won’t rust or rot; resist rodents and
termites; will not burn. There’s a real sales story in the
protective qualities of “Century’” Siding Shingles!

Beauty is built in: “Century” colors are built right
into the shingles—they can’t weather out. The deep
cypress graining—a permanent part of the “Century”
surface—gives authentic appearance of weathered wood;
adds to the beauty and charm of any home. Butt lines
can be either straight or wavy to suit customer’s
preference.

PLUS two-way economy! First, ““Century’’ Shingles are
moderate in initial cost, and the large (12”7 x 24’)
shingles are quick, easy, and inexpensive to apply.
Secondly, there’s virtually no maintenance cost on
“Century’”’ Shingles—they don’t even need protective
painting to keep their beauty through the years!

KEASBEY & MATTISON

COMPANY « AMBLER « PENNSYLVANIA

Original manufacturers of
Asbestos-Cement Shingles in this Country
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Again, Win-Dor sets a new architectural standard of quality in the Win-Dor Jalousie win-
dow. In this modern home of Mr. and Mrs. John H. Gross in Elgin, lll. Win-Dor Jalousies
have been used as primary windows; units of precise engineering incorporating the
famous Win-Dor operators and patented Win-Dor hardware. Only Win-Dor Approved

Jalousies offer these advantages ... 1. Fast and convenient controlled ventilation of
the full window area.

2. Automatic locking in any position with re-
movable handle control.

3. Bracket design that prevents glass vibration.

4. Installation as easy as standard windows.

5. Patented hardware with stainless steel weath-
erstripping for full weather protection. Tests
by recognized laboratory indicate low air
infiltration rate. Detailed report on request.

With louvres of glass or wood,
these efficient modern windows
provide not only a functional but
a decorative unit for architectural
design. They are used as stand-
ard window openings, as side
vents for large areas of fixed
glass, as porch and breezeway
enclosures and as door panels.

: . % 17a
For convenience in kitchens, Y See Sweet's—Section afor complete J
Win-Dor Jalousies are ideal. details and specifications.

Win-Dor Approved Jalousie windows are a product of the Casement Hardware Co., manufacturers of the Win-Dor Casement Window hardware famous for quality since 1906.

THE CASEMENT HARDWARE CO. ® DEPT. H * 406 N. WOOD ST. ¢ CHICAGO 22, ILL.
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AN EDITORIAL

Cutbacks, copper, confusion—and NPA

The copper shortage has caught up with home building.

Manly Fleischmann’s threat to cut 1952 starts back to 600,000 at least served one
good purpose, before Ray Foley intervened to offer a more sense-making plan. His
threats made everyone face up to a shortage that is far too real to be wished away

or talked away any longer.

Home builders have had plenty of warning. Thirteen months ago NPA’s
John Haynes told them bluntly that copper would be the toughest shortage of all for
them, and the home building experts at THE MacazINE oF BuiLpiNng Round Table to
cut construction waste answered right back that, for all copper’s many advantages, “it
should still be possible to build just as good a house with 75% less copper.” They
added that “an all-out attack on waste could save more critical materials than could
be saved by a drastic further cut in housing starts.”

But month after month NPA gave only lip service to the conservation program, and
as late as last fall builders had very little incentive and no compulsion from Washing-
ton to change the way they had always used copper. On the contrary, builders who
used less than their copper quota were charged with its full use anyhow; builders who
could get more copper out of inventory were free to overrun their quotas. And so the

needless use of copper continued.

Millions of pounds of copper were buried in floor slabs for radiant heat-
ing installations which could have been done with steel or wrought iron pipe or re-
placed with perimeter ducts using no metal at all. Millions of pounds were used for
shields or copper flashing where alternate materials would have been practical. Worst
of all—beyond one unnoticed plea from Jim Follin’s building materials conservation
office—neither NPA nor FHA nor NAHB got anything done to realize the greatest
metal saving potential at all—the 40% that could be saved on plumbing metals

through nationwide adoption of the new national plumbing code.

It was the same story on electrical wiring. A year ago the Round Table
called for “research to formulate the most economical use of metals in standardized
electrical installations for builders’ houses.” Anyone could see that for want of such
standards some houses use far more copper wire than others to get the same result
(the range is from under 2 lbs. per 100 sq. ft. to over 6 lbs.). The electrical industry
committee on interior wiring design volunteered for this assignment, but when DPA
dropped its 407 home building cutback threat this committee was still no nearer a
program than it was last August.

Everyone agreed with the Round Table that 10 1bs. of aluminum could wire a house
just as well as 30 Ibs. of much more critical copper, but nothing has been done to
speed this switch, and one harassed committeeman doubted whether he could “find
150" of aluminum wire in this whole city” to substitute for copper in the most obvious
place to start the substitution—the heavy wire needed for the ground and at the back
of the house where the main leads come in.

In all these conservation moves NPA took no part, even when waste racketeers in
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Los Angeles, Milwaukee and many other cities fought the home builders’ efforts to

put over such elementary savings as local code approval of nonmetallic conduit.

The price of ignorance: All this delay on conservation measures which could
make further home building cutbacks needless is just part of the price the building
industry must pay for the painful fact that nobody of importance in DPA or NPA
has any understanding of the building industry or any interest in helping the building
industry meet its responsibilities during the rearmament emergency on a constructive
and progressive basis.

NPA’s Construction Industry Advisory Commiitee has almost never been asked for
its advice. On the contrary, it has been used as window dressing to meet the letter of
the law and to give the respectability of “consultation” to NPA decisions its members
often unanimously disapproved. The schism between Fleischmann and some of these
advisors has almost reached the point of feuding, and the industry’s leaders have
pointedly asked Defense Mobilizer Wilson not to send Fleischmann in his stead to the
February 12 meeting of the U. S. Chamber of Commerce’s construction industry ad-

visory council meeting in Washington.

The need is urgent for an intelligent top-level planner in the defense
setup to work with the building industry instead of against it. This has been obvious
ever since THE MacazINE oF BuiLping Round Table on construction waste made the
designation of such a top-level co-ordinator its No. 1 recommendation. Had such a
co-ordinator been named a year ago, millions of pounds of critical material could al-
ready have been saved and most of the silly mistakes NPA has made and much of the
confusion it has created throughout the construction industry could have been avoided.

Seventeen months ago another MacaziNE or BuiLping Round Table, in which

Charles E. Wilson himself took part, made another recommendation:

“W hen civilian use of materials must be reduced, management should be
given full opportunity to use its ingenuity to accomplish more with less,
and governmeni—federal, state and local—should co-operate by easing
non-essential restrictions, including specifically some of the more wasteful

and obsolete code requirements.”

Home building, in proportion to its size, requires only trifling
amounts of critical materials—for example, it would take only 5,000 tons of
aluminum to wire a million houses. The home building industry is more than ready to
co-operate on conservation. In fact, the home building industry, through THE
MacaziNe oF BuiLping Round Tables, pioneered the whole emergency conservation
movement and won special commendation for this leadership in Mr. Wilson’s report
to the President.

There is every reason home building should reduce its use of copper, but no reason
at all why that saving should be enforced by such a clumsy device as cutting the whole
industry back 40%.

It is unfair and preposterous for Mr. Fleischmann to go on ignoring the home
building industry’s suggestions to achieve great savings of critical materials and then
arbitrarily threaten to upset the entire industry by cutbacks which would cause great

hardship but achieve far less savings.
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Julius Shulman

APARTM ENT that stirs the imagination and commands premium rents:

¥

With rare skill, taste and acumen, Architect Raphael Soriano crammed
this 11 unit walk-up (complete with garages) on a Los Angeles lot so
small that many other architects might have scorned it for a single

family house. Yet he retained in each separate apartment an extro-

verted, unwalled quality in addition to the confidence of privacy.

How? . . . Primarily by planting sophisticated rug-sized gardens, ter-
races, galleries and courts in each apartment (photo above). Also: by
the flashing colors, luminescent plastic screens, smart use of site and the
simple, strong steel frame which supports and integrates all the gaiety

of this warm design.

RAPHAEL SORIANO, Architect; WILLIAM PORUSH, Consulting Engineer




This original California APARTMENT HOUSE may match the vast influence of the California HOUSE

Los Angeles is a city of famous mellow sun, famous torrential
rain, and many other searchlit contradictions which add up to an
astonishing impression of vitality. For example, in this booming
city there are today hundreds of good conventional apartments
whose owners are in a price war to rent them. But when Mrs.
Lucile Colby launched this sleek ship into a crowded neighbor-
hood sea, she could ask more than double other rents in the same
block—and get them.

She could do this because California is a state of mind. (Reply
Angelenos, “New York is a nervous system.”) And even in
California, apartment dwellers have long been underprivileged ;
they have witnessed the airy, colorful life which is lived in the
famous outdoor-indoor-no-door California houses, without being
able to find anything like it in apartments, until now.

That this is-an expensive opportunity adds to the exuberance
of its success. There are nine one-bedroom apartments and two
studios without bedrooms, mostly furnished, in the building. They
rent from $175 to $300 without utilities or garden maintenance.
while other apartments nearby, containing completely equipped
kitchens, dining rooms and usually two bedrooms, range from $65
to $125. The tools Soriano used to build in this big premium:

. e RN,
.lls e
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Realization of site . . . The long California-classic facades of
this building face a conventional middle-class neighborhood. But
Mrs. Colby and Soriano searched for this lot for three months.
[ts aloofness is maintained by street separations on three sides and
a steep land drop on the fourth, and it has a long view of the
serene Sierras.

Rug-size gardens spot precise little patches of green on the
ground level while upstairs even the one-room apartments have
galleries, laden with potted jungles.

Character . . . Soriano’s straight strokes of exposed steel—81,600
lbs. of it—stab into this quiet neighborhood with the excitement
of linear architecture. Connecting the lines are planes of vivid

Color . . . Soriano isn’t a man to let the 70 different kinds of
plants he used here go unchallenged. As often as not their blossoms
are pale against the strong palette he used on the structure. And

he added

Luminosity . . . On the next page see some of the glowing plastic
screens he used (on page 71, more).

A ventilated plan (page 70) is his method of jamming all these
apartments on this small lot, without skinning any of the tenants’
elbows. And simple, quickly assembled

Steel framing made the building of all this luxury fast and
comparatively reasonable in price.




EXPLOITING A NEW MATERIAL

Says Soriano, “Luminosity is the important thing in achiev-
ing a greater sense of space within enclosures.” He is able to
prove his point in the many boxed-off sections of this struc-
ture. Where he might have built fences of wood or metal, he
instead used sinewy plastic shields made from a solid inter-
woven mat of glass fibers 3/16” thick, impregnated with
polyester resin and a catalyst under enough heat and pressure
to solidify it into corrugated sheets 1/16” thick (Nowv. issue
51, p. 260). Sometimes he framed this up. Sometimes he
hung it from wires, where it can sway gently in the breeze
—a least intimidating enclosure and a most wonderful screen.

Not only does light reflect from the surface of this bright
material, but there is an added lift from the light which
diffuses through. It can be nailed, sawn or hung from wires,
and very fast: Soriano figures that one man can place 300
sq. ft. in 8 hours at a total cost, including the plastic, rough
lumber and labor, of $1.35 per sq. ft.

Photo: Shulman, courtesy Alsynite Company of America

Gardens as seen from a sidewalk

How to enclose a stairway with a glow

. and from a gallery above

| \3")( a'x 4" |
-T's 10-0"0.c.

/16" twisted galvanized wire

~translucent plastic

2"x 2" reinforcing plastic
from top and bottom

¥

<% galvanized wire 1" ‘

» | [t
1 2"x 2" translucent plastic “x\; / v/jlsre 'ﬁ'é‘rggcaglrm‘;ggﬁc
top and bottom reinforced ‘ to steel

PLAN ‘ SECTION THROUGH RAIL
GARDEN FENCE i

Because plastic material does not

have to be drilled, detailing is simple.
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GARDEN APARTMENT

Behind the blank, almost secretive brilliance of the plastic-girded exterior of the apartment house
is the other side of its coin, an informal, relaxed environment. If the exterior, left,
says: “Private lives—don’t look in!” the galleries above and below and the interiors,
opposite page, say clearly: “Relax.” Which is what the tenants do after paying their
steep rent (see quotes below left). proving that architecture can be a tonic even in
mellow California.

Cost of major building elements

Excavation, Grading & Concrete. . ..$12,025.00 Steel Windows & Doors .......... 6,073.00
Steel Krame ... ...0coooviedeaea s 11,509.00 Regular and Special Glass......... 6,717.00
Wonghelnsither =i oo i 8,185.00 H Bt ecy, wi e Tt e oy ) 3,175.00
Carpen.try Qiabbrs il s 1(7.4‘—)?.00 P e SR 8.054.00
FRIBMEE B s e s b S 2,234.00
Electrical ermg ................. 6,265.00 Paldtie Pectittons 2.146.00
Electrical Fixtures ................ 801.00 = SRR LERL G g

Aluminum Kitchen Cabinets........ 3,435.00 Plastic Screens ................... 2.325.00
Roofing & Plastering Decks. . . .. ... 6.000.00 Labor for Plastic Screens.......... 700.00
Dlastendiiinaddt G0 7.800.00 Asphalt Paving .................. 487.00
FrE o T SRR S e e e 750.00 LandSeaping .o divuismess s'ss s suwsis 3,000.00

Photographs by Shulman, courtesy Alsynite Company of America

Say some tenants:

“It is completely functional, yet the most relaxing. colorful,
P 4 g

warm place I have ever lived.” Lawrence Turman.

“There is a real sense of luxury in occupying these simply
furnished rooms. The whole place is cheerful and gay and
one doesn’t feel as disciplined as is the case with many

contemporary dwellings I have seen.” John Nesbitt.

“. ...anew and exciting experience in modern living.” Mr.

and Mrs. Lester H. Ballantyne.

Says the owner:

“The more I live here the more appeal the beauty of its

simplicity has for me.” Mrs. Lucile Colby.
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View from deck into living room
and bedroom of second story apart-
ment shows how these two rooms can
be separated with folding partition.
And the outdoors is always accessible.
Floor is cork; paneling in bedroom

is mahogany.

This is the noncommittal entrance to
the downstairs lobby of the own-
er’s penthouse, opening from the
main entrance to the court. Panel
on the right is wired glass (in blue)

with a steelier sheen than the plastic.

Glass sliding doors, ceiling height
(8') open this ground floor apart-
ment to its matching garden. At the
end of the garden is the usual plastic
fence. Hose faucet has its own garden
cut in the concrete slab, a final

Soriano touch.
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Dining area of Don Emmons’ own
balcony house (left) enjoys full
Bay view. Interior (right) looks

bigger than it really is.

M EZZAN | N E H OU SES embrace San Francisco’s sun and view

with two-story walls of glass,

open up dramatic interior space on low budgets

Full-height plate glass wall with
simplest possible framing provides
light, view and ventilation for the

entire interior.



Photos: Roger Sturtevant

Latest house idea given by California to the country as a whole is the
economical inside balcony or mezzanine.

In the contours of Marin County, just north of San Francisco, noth-
ing is small or prosaic. There are big, rounded hills, vast water pan-
oramas, hard-sweeping winds and occasional tidal waves of billow-
ing fog. It is small wonder that a feeling of rugged simplicity and
independence works itself into the professional attitude of tep Bay
Area architects, who don’t always care a great deal about sophis-
ticated, self-conscious expression in their forms and shapes.

The big view feeling, especially, was on the mind of two such architects.
Donn Emmons (pp. 74-78) and Mario Corbett (pp- 79-81) when they devised
the “mezzanine” houses shown on these pages. They were thinking too of
compactness, for ground is at a premium on Marin County’s remaining
building sites, most of which have to be shelved into steep hillsides.

Consequently, each started with a two-story glass wall facing the big
Bay view, and with a tight plan that used land sparingly. The results in all
four of their houses point up the arguments for a mezzanine type of scheme.
From the standpoint of livability, the advantages are:

» A living area two stories high that makes the tightly planned small house
seem almost romantically spacious. And a change of ceiling level that
divides this area into a tall, stately front (toward the view) and a more
intimate low-ceilinged rear.

» More light for all rooms thanks to a full wall of glass; no dark halls.

»The same huge view from every room in the house (except the bathrooms).
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LOCATION: Mill Valley, Calif.

WURSTER, BERNARDI & EMMONS, Architects
A. V. SAPH JR., Structural Engineer
LAWRENCE HALPRIN (middle house),
ECKBO, ROYSTON & WILLIAMS (north house),

Landscape Architects

BEDROOM
140" x 8-8"

I

MEZZANINE

STUDY BEDROOM
12'3"x8'10" 12'-3"x10%-53"

line of mezzanine

Bl
LIVING ROOM DINING
250" x 13-3" 13-3"x 8-4"
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This includes the second floor bedrooms, which can be left open
to the living room (since they are far enough above the living
room to retain privacy) and reduced in size without giving the
feeling of smallness (since they share the two-story interior
space). In each house subordinate areas—other bedrooms, baths,
kitchens—were relegated to the rear of the plan to give the
living area full advantage of the view and morning sun.

From the standpoint of cost, the argument becomes even
louder. The three Emmons houses, identical except for land-
scaping, color and a few interior details, came to a low $10,000
each when completed in 1948 (excluding gardens, some fixtures
and finishing done later by the owners). For 1,246 sq. ft. of house
this was just over $8 a sq. ft. And roughly one-third (437) of these
sq. ft., in the main living area, is two stories high, doing double
duty at a bargain to the owner. Architect Emmons feels his
“triplets” cost 10-15% less than conventional houses of the same
floor area, and considerably below comparable jobs he was doing
at the time. Reason : the simple structure and inexpensive mezzanine
space. The model has been repeated several times since, most re-
cently for $15,500 in 1951, or $12.50 per sq. ft. with all details.
It has been so popular Emmons is likely to do a dozen more.

Here are Emmons’ major construction economies: The whole
plate glass window wall actually cost no more than the house’s
conventional rear wall, a solid frame-and-sheathing surface with
five windows and a door punched into it. By using stock 4 x 4s and
4 x 6s of prime grades with stops instead of the usual millwork
for the big fixed panes of 14” plate, the architect saved an esti-
mated $300-8400. The full ventilating job for the glass side of
the house is done by the entrance doors alone, eliminating costly
movable sash—an inexpensive, handsome and adequate solution.
No elaborate frames were needed for the smaller back windows,

HOUSE & HOME - FEBRUARY 1952

Balcony rail of north house was made low (20") so that view could be

enjoyed from bed. wide (18") for safety and for storage cabinets.

which slide in continuous wood strips nailed to the exterior wall.

The plumbing stack is economically planned: bath and kitchen
are back to back with the second bath directly above. No heating
is required on the balcony floor; copper pipe imbedded in the
slab for hot water radiant heat creates enough convection to
keep both floors at uniform temperatures. No curtains are neces-
sary: east sun is welcome every day of the year; solar replaces
artificial heat on all sunny winter days.

The simple rectangular plan and regularly spaced framing
made for simple erection, lower labor costs. Downstairs studies
and upstairs bedrooms are open to the living room, eliminating
the cost of one interior partition and door apiece. After the house
was roofed over, the mezzanine was suspended from the full-
height wall studs under <ns1:XMLFault xmlns:ns1="http://cxf.apache.org/bindings/xformat"><ns1:faultstring xmlns:ns1="http://cxf.apache.org/bindings/xformat">java.lang.OutOfMemoryError: Java heap space</ns1:faultstring></ns1:XMLFault>